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ted market leader in France,” 
says Mr. Hoffmann. “Of course, 
we have been affected by the 
economic turbulence of recent 
years. Many projects slowed 
down, and investment decisi-
ons were postponed. However, 
most hospital building projects 
are long-term oriented natio-
nal or communal projects, and 
health care is a major issue.”

The product program of Bio-
lume falls into the divisions 
Accommodation, Technical 
Wards, Medical Gases, Biome-
dical Accessories and 

perspectives in the German 
market.”

At present, the company is 
represented in Belgium, the 
Netherlands and Morocco and 
runs a factory in Western Asia. 
It also collaborates with 35 
agents worldwide. Biolume’s 
most important export market 
is North Africa, followed by the 
Middle East, Central and Nort-
hern Europe, and finally India 
and Russia.

“Thanks to our customized 
solutions, we are the undispu-

Our plan is to
establish a new 
branch office in 
Germany first.

Today hospital rooms are 
multifunctional high-tech 
rooms. Electricity, light and gas 
supply are crucial elements of 
every care unit. Biolume from 
Loos in France is the country’s 
leading manufacturer of hospi-
tal lighting and equipment for 
health care facilities. Offering 
tailor-made solutions, the com-
pany now aims to enhance its 
international market presence.

“Our plan is to establish a new 
branch office in Germany first,” 
says Export Director Olivi-
er Hoffmann. “We see good 

Today hospitals rooms are multifunctional high-tech rooms. Electricity, light and gas supply are 

crucial elements of every care unit. Biolume from Loos in France is the country’s leading manufac-

turer of hospital lighting and equipment for health care facilities. Offering tailor-made solutions, the 

company now aims to enhance its international market presence.

Designing the ideal future 
hospital room

Biolume

PARC EURASANTE-LILLE
310 Rue Jules Vallès
59120 Loos 
France

Phone : +33 328 160 480
Fax : +33 328 160 489

contact@biolume.com
www.biolume.com

www.biolume.com
Biolume

http://www.internationaltradenews.com
http://www.biolume.com
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never sells directly but instead 
to plumbers, electrical con-
tractors or building companies. 
Biolume is mostly involved in 
new building projects. In additi-
on to this, the company sup-
plies renovation and restoration 
projects as well as expansions.

The company was founded 
in 1994 by its current PDG 
Jean-Luc Claye. Drawing on 
many years of experience in 
the market, he specialized in 
customized solutions from the 
very beginning. Soon, he took 
the first steps abroad.
Four years ago, he acquired 
the resin specialist Resinor, 
which focuses on bacteria-free 
and shock-resistant wash ba-

sins. Today, Biolume is integra-
ted into the Biodis group.

“We are also a member of a 
special organization based in 
the Eurosante Zone near Lil-
le,” says Mr. Hoffmann. “The 
goal of the association is to 
developed future-oriented 
hospital rooms. Against this 
background, we founded a 
cluster in Lille together with 
ten partner companies. All of 
them hold shares in the CliniFit 
organization and have com-
plementary know-how and 
competencies. As a result, we 
are an interdisciplinary team 
of specialists able to crea-
te the ideal hospital room of 
the future, even including 

All the trunkings are tailor-made 
to the requirements and specifi-

cations of our clients.

Acrylic Technologies. “In 
fact, we produce aluminium 

trunkings for electrical and light 
supply, and for medical gases,” 
explains the export director. 
“All the trunkings are tailor-
made to the requirements and 
specifications of our clients, 
and we only use the best mate-
rials.” 

In the beginning, Biolume fo-
cused on hospital rooms ex-
clusively. Today, the company 
offers equipment for all types 
of rooms: for therapy rooms, 
operating theaters, recovery 
rooms and others.

Although all solutions are ap-
plied in hospitals, the company 

www.biolume.com
Biolume

http://www.internationaltradenews.com
http://www.biolume.com
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furniture, beds and smart 
solutions such as multime-

dia and communications. The 
concept of this future hospital 
room has already been placed 
in various hospitals in France 
and abroad.”

Altogether, Biolume has a staff 
of 90 in France, plus five wor-
king at the branch offices and 
another 25 at Resinor.

“We develop individual solu-
tions, and our trunking systems 
are modular and can be chan-
ged easily without any building 

efforts,” Mr. Hoffmann explains 
the company’s success. “We 
use top-quality products exclu-
sively and cooperate with only 
top partners for light, gas and 
electricity. 

Of course, we meet all the 
different national laws and 
regulations. Thanks to our 
organizational structure, we 
draw on a unique pool of com-
petence and are able to meet 
our clients’ expectations, even 
extraordinary ones. We supply 
complete solutions instead 
of products.”

We develop individual solutions, and 
our trunking systems are modular 

and can be changed easily.

www.biolume.com
Biolume

http://www.biolume.com
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tions. In 2013, we were able to 
have two new patents regis-
tered. They gave our business 
a new impulse and resulted in 
growth of around 24%.”

One of the company’s latest 
developments is an optical 
reflector with aluminium com-
ponents of unparalleled quality, 
surface and precision for new 
LED lighting systems. World-

www.internationaltradenews.com

Managing Director  
Raphaël Palumbo

“We invest so much in re-
search and technology, around 
5 to 6% of our annual turnover 
every year,” says Managing 
Director Raphaël Palumbo. 
“This is a lot compared to our 
competitors. Most of them 
spend between 2 and 3%. This 
means, we invest three times 
as much as they do. Thanks to 
this strategy, we hold several 
patents, often for unique solu-

The production and processing of automotive components requires absolute precision and 

delivery reliability. The quality demands of the OEMs also keep increasing. At the same time, 

margins are decreasing. As a result, automotive suppliers have to offer added value in order to 

stand out from competitors. Palumbo Industries from Vougy in France, for example, excels in 

research and innovation. Concentrating on technology-focused products, the company is inter-

nationally acknowledged for its know-how and innovative strength.

French excellence in 
automated turning Palumbo Industries

358 rue de l‘Industrie Z.I. La 
Praz 
74130 Vougy
France

Phone +33  450 986557
Fax: +33 450 961350

contact@palumbo-industrie.com
www.palumbo-industrie.com

www.palumbo-industrie.com
Palumbo Industries

wide, Palumbo Industries is 
the only company able to offer 
such a product. 

In order to stay at the fore-
front of technology, Palumbo 
Industries also partners with 
several technical and techno-
logical centers and enginee-
ring schools. Every month, 
the company works with ex-
ternal turning specialists on 

the quality and precision of its 
components. “We are integra-
ted into so-called competitive 
pools,” says Mr. Palumbo. “I 
am member of the board of 
a competitive pool for high-
precision mechanics and of an 
entrepreneurs’ association.” 
Palumbo Industries regularly 
supports integrative studies 
and offers pupils, apprentices 
and students a wide range of 

training and education possi-
bilities. Around 90% of all the 
young people are ultimately 
employed.

Thanks to its uncompromi-
sing quality and innovation 
approach, Palumbo Industries 
has been awarded the Mont-
blanc Excellence – a prize for 
sustainability – by its compe-
tence pool and holds se-

http://www.internationaltradenews.com
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At present, Palumbo Industries 
achieves around half of its tur-
nover through export activities. 
Currently, Germany and China 
are the key export markets, 
each accounting for around 
20% of the export figures. “We 
see much more potential for 
us in the export market,” says 
Mr. Palumbo. “Our goal is to 
increase our export figures to 
around two thirds of our reve-
nues within the next two years. 
For example, in China we aim 
to rise our figures from 20 to 
30%. We are optimistic that 
our R&D strategy will enable us 
to enter new markets.”

www.internationaltradenews.com

of atypical forms and for the 
fabrication of automotive parts 
in large series. This is an im-
portant competitive advantage 
for us. We have three people 
focusing exclusively on the 
construction of our own machi-
nes.” One and a half years ago, 
Palumbo Industries also star-
ted to process components on 
cycling CNC turning machines.

“We focus on product sectors 
with only little competition,” 
Mr. Palumbo explains the 
company’s success. “The-
se products are absolutely 

veral certifications such as 
ISO TS, ISO 14001 and ISO 

26000. 

Accounting for around half of 
the company’s total turnover, 
the processing of components 
on transfer machines is the 
mainstay of the business. All 
machines have been develo-
ped by Palumbo Industries. “In 
our area, the Arve Valley, there 
are around 700 turning com-
panies,” says the managing di-
rector. “We draw on machines 
for the specific components 
we process, for components 

www.palumbo-industrie.com
Palumbo Industries

We focus on product sectors  
with only little competition.

technology-oriented. For over 
80% of our products, we are 
the sole suppliers. Thanks to 
our research-oriented strategy 
and structure; we are able to 
offer these products at compe-

titive prices. Also, all our pro-
ducts are made in France. This 
way, we are able to ensure a 
constant top quality level. Our 
degree of automation and ro-
botics is extremely high, too.”

The company’s strategy is 
commercially successful and 
acknowledged by public ins-
titutions. Palumbo Industries 
has been certified Entreprise 
Innovante (innovative enter-
prise) by Banque Publique 
d’Investissement. The bank 
regularly awards companies 
for their R&D investments, 
grants special R&D loans and 
supports companies in gaining 
access to public and European 
markets.
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and deep hole drilling units as 
well as tool clamping, tool mo-
nitoring, CNC control systems 
and accessories. 

“Our components and units 
can be easily integrated into 
existing machines and lines, 
they are immediately available, 
and they all are well proven for 
increasing the capacity and the 
efficiency of machines,” under-
lines Mr. Peter. 

reliable partner’ and that we 
are. We offer a variety of stan-
dard units; however, we mainly 
develop solutions tailored to 
the specific requirements of 
individual customers.” 

Today, SOMEX offers a wide 
range of special solutions for 
machining such as drilling 
heads, spindle and multiple 
spindle heads, milling, ream- 
ing, translation and slide units, 
three-axis modules, gun drilling 

We are 
specialists in 

drilling, tapping,  
milling and 
grinding...

“We are specialists in drilling, 
tapping,  milling and grinding,” 
says Managing Director Patrick 
Peter. 

“Our machining units and 
components are widely used 
by customers in domestic and 
foreign markets in machines for 
the automotive industry, avi-
ation, railways and rail-bound 
traffic, building construction, 
electronics or fitting indust-
ries.” The worldwide accep-

tance of SOMEX is based on 
more than half a century of 
experience in machining, the 
core competence of SOMEX 
since its foundation in 1962. 

“Since 1991 we have been part 
of the Swiss-based Suhner 
Group of companies, an in-
ternationally active group with 
more than 100 years of expe-
rience in mechanical enginee-
ring,” explains Mr. Peter. “The 
motto of the group is ‘Your 

VW, PSA, Renault Trucks, Kaltenbach, Messer GKN, Bom-

bardier these are just a few names from the reference list 

of the French company SOMEX S.A.S. The impressive 

customer base of well-known corporations and global 

players bears witness to the competence of SOMEX in 

developing and manufacturing advanced machining 

units and components for a wide variety of demanding 

applications. 

The machining 
expertsSOMEX S.A.S 

Z.A. de la Passerelle
68190 Ensisheim
France

Phone: +33 3 89811212
Fax: +33 3 89834545

info@somex.fr   
www.somex.eu

www.somex.eu
SOMEX S.A.S

mailto:info%40somex.fr?subject=ITN%20ePaper%20July%202014
http://www.somex.eu
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The company has an experi-
enced staff of 35 and achie-

ves turnover of 5.5 million EUR, 
60% of which is generated in 
foreign markets. “Northern Eu-
rope, Italy, Spain and the USA 
are our most important export 
markets,” states Mr. Peter. 
“We plan to further increase 
exports in the future. So far we 
have mainly sold our products 

directly to customers, as we 
manufacture special solutions 
which are developed in close 
contact with the customer. 
Typically customers contact 
us with their problems, and 
we develop an appropriate 
solution. In the future we will 
increasingly make use of the 
sister companies to cooperate 
in the development of custo-

mized solutions. For example, 
we train the staff of the sister 
companies to promote our 
products in other export mar-
kets where they are active. 
Moreover, we will continue to 
invest in new equipment and 
peripheral devices for instance 
plasma cutting machines or to 
acquire expertise in machining 
new materials such as multilay-

er (Stacks) or sandwich mate-
rials with carbon and titanium 
to meet the current trends in 
aviation or deep hole drilling. 
New machining solutions are 
also aimed at opening up new 
markets and further expanding 
the range of applications of our 
competence in machining.”

www.somex.eu
SOMEX S.A.S

Northern
Europe, Italy,

Spain and 
the USA are our 

most impor-
tant export 

markets

http://www.somex.eu
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It was not until the latter half of the 20th century that fire protection emerged as an engineering 
profession in its own right. In the meantime, it has been accepted as the application of science 
and engineering principles to protect people, property and the environment from the harmful and 
destructive effects of fire and smoke. Efectis France has contributed its own share to this develop-
ment. The company is part of Efectis Group, which masters all fire safety competencies in France, 
the Netherlands, Spain, Turkey, the USA, the Middle East and China. 

Accumulated competence
in fire safety engineering

When Efectis was created in 
2004, it combined the know-
how and experience of the 
best professionals in Europe in 
order to optimize its services 
and take the step from national 
to European: CTICM in France 
and TNO in the Netherlands 
merged their respective fire-
related activities in one single 
operation. 

At the time, Centre Technique 
Industriel de la Construction 

Métallique – CTICM for short – 
was involved in the improvement 
of productivity and quality in 
steel construction, while TNO 
operated as a Dutch national and 
independent research center. 

Renamed Efectis France and 
Efectis Nederland, respectively, 
the companies formed a group 
that has gained a sound interna-
tional standing in the meantime 
and integrated operations in 
Spain and Turkey. 

Efectis France
 
Route de l’Orme des Merisiers  
Espace Technologique - Bâti-
ment Apollo 
91193 Saint Aubin
France

Phone: +33 160 138381

france@efectis.com
www.efectis.com

The creation of the Stonevox 
brand is the most recent move 
in the group’s progressive 
development and is dedicated 
to diagnostics, analysis and 
consulting in the field of ancient 
monuments and all kinds of 
historic buildings. 

Generally, Efectis serves a 
broad customer base ranging 
from the industrial manufac-
turers of products used in 
the construction sector such 

as doors, windows, fans and 
much more to the companies 
that either install or use these 
products. 
“Our activities encompass the 
entire value-adding chain,” 
says Daniel Joyeux, president 
of Efectis France and MOB 
of Efectis Group. “We serve 
a large number of clients and 
have many prospective cus-
tomers, as our competence 
covers demanding applications 
in the construction industry, 

Our main strategy 
is to offer reliable 

transport solutions...

www.efectis.com
Efectis France

mailto:france%40efectis.com?subject=IHN%20ePaper%20July%202014
http://www.efectis.com
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infrastructure development 
and even nuclear power 

stations.” 

A notified body for certifica-
tion, inspection and testing 
according to EU Construction 
Product Regulations, Efectis 
is now making its competence 

available to clients in the whole 
of Europe and other parts of 
the world. 

With 20% of its 14 million EUR 
turnover generated in Germany, 
Switzerland, Italy, the UK and 
other countries already, Efectis 
France is a truly international 

enterprise and contributes sub-
stantially to the group’s total 
results worth 20 million EUR 
per year. 

“We have already started 
operations in China and the 
USA, where our expertise is 
well appreciated,” confirms Mr. 

Joyeux. “We see considerable 
potential in these and other 
evolving markets and are well 
prepared to make the most of 
market opportunities that pro-
mote our growth on a global 
scale.” 

We have already 
started operations
in China and the 
USA, where our
expertise is well

appreciated

Daniel Joyeux
President of Efectis France and MOB of Efectis Group

www.efectis.com
Efectis France

Analysis of fire development in an auditorium

http://www.efectis.com
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When we build, 
we promote the 
best marriage of 

local identity with 
modern life.

Perpignan is a town with historical values and modern infrastructure. Moreover, it is blessed with 

a pleasant climate. The number of people looking for homes in and around Perpignan is growing. 

For more than 40 years, Sarl Carbonnell J.f supported homebuilders in the local real estate mar-

ket. Now the company has become SAS Julien Carbonnell, offering plots tailored to customers’ 

needs, complete with all relevant services. At present the French enterprise is involved in the re-

alization of four projects with 30 individual plots, which are expected to be completed within six 

months.

Homes on the sunny side
SAS Julien Carbonnell 

15 av. Albert Einstein
66000 Perpignan
France

Phone: +33 617982358 
Fax: +33 468825235

info@carbonnell.com 
www.carbonnell.com  
www.privilegepromotion.com
www.immobilierparticipatif.com

www.carbonnell.com
SAS Julien Carbonnell
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We pay particular attention to collective issues such as the 
connecting roads between the plots, playgrounds, public 

parks and similar amenities.

“When we build, we pro-
mote the best marriage of local 
identity with modern life,” exp-
lains Julien Carbonnell, head of 
the company. “Our architects 
combine fine materials like 
wood, stone, metal and glass 

with designs best suited to the 
natural landscapes of southern 
France.”

The house itself is not the only 
important aspect of a home. 
SAS Julien Carbonnell also 
has an eye on the surround-

ings, such as exterior views, 
the layout of the yard and a 
welcoming neighbourhood. 
“We are intensifying our focus 
on common areas so children 
have room to play and neigh-
bours can meet,” notes Mr. 
Carbonnell. The architecture 
incorporates bioclimatic prin-
ciples, as well. “It is good for 
the planet and good for your 
wallet,” the head of the compa-
ny points out.

The area around Perpignan is 
covered with vineyards, one of 
town’s traditional mainstays of 
business and commerce. This 
is actually where the forerun-
ner Sarl Carbonnell J.f got its 
start. “Our family used to own 
extensive vineyards and produ-
ce wine,” Mr. Carbonnell says. 
“When viticulture became less 
profitable, my grandfather 

www.carbonnell.com
SAS Julien Carbonnell
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began selling the vineyards 
and started turning them into 

building land. I used to follow 
my father in his daily appoint-
ments and learned by doing 
the technical part of the busi-
ness.”

This heritage continues with 
SAS Julien Carbonnell’s fo-
cus on small to medium-sized 
neighbourhoods in the wine 
and agricultural areas. Mr. Car-
bonnell also highlights that the 
company is investigating some 
opportunities in disadvantaged 
neighbourhoods in the old 
town as a means of contribu-
ting to contemporary urban 
renewal. So far, more than 100 
building projects have been 
completed around Perpignan.

Clients can count on SAS Juli-
en Carbonnell for an all-inclusi-
ve package, from the selection 
the plot to the completion of 
the building, or for individual 
services, such as ecological 
studies on the home. “We 
purchase land around the 
town and divide it into building 
plots,” Mr. Carbonnell explains 
the process. “We then apply for 

a building permit, develop the 
plans, proceed with the sale 
and cooperate with the con-
tractors in order to coordinate 
the building process. We pay 
particular attention to collective 
issues such as the connec-
ting roads between the plots, 
playgrounds, public parks and 
similar amenities.”

The real estate company pro-
vides clients with comfort and 
security not only in their homes 
but also in their asset manage-
ment.

Early on, Mr. Carbonnell rea-
lized that constructing a buil-
ding is only part of real estate 
construction. It also means 
influencing an entire neigh-
bourhood and changing the 
face of a city. That inspired him 
to design the online resource 
IMMOBILIER PARTICIPATIF. 
It offers free online tools to 
connect building professionals 
with future residents.

“Ultimately, it will help bring 
people together and participate 
in the process of crowd-pro-
ducing a city,” Mr. Carbonnell 

explains. The site features an 
open blog about current events 
in urbanism and housing as 
well as social network where 
neighbours can get in touch 
regarding everyday tasks.

“Neighbours can help each 
other by picking up the kids 
from school or sharing home 
maintenance tools,” Mr. Car-

bonnell says. The site also 
boasts groupware to organize 
larger projects with an unlimi-
ted number of participants. De-
mocratic principles are applied 
here to design a city exactly 
the way its residents want it.

Whether a house is the primary 
residence or a vacation home, 
renting investments, plots of 

land, a refurbished barn or a 
new building, SAS Julien Car-
bonnell is more than happy to 
offer the best advice for the 
local market.

www.carbonnell.com
SAS Julien Carbonnell
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Not many European companies were able to sustain a satisfying business during the latest economic crisis. 

A counterexample is CLIPSO Productions S.A.S. from Vieux-Thann in France, an enterprise specializing in 

stretch ceilings and wall coverings. With its innovative products, CLIPSO gained additional market share 

abroad and displaced competitors on the French market even in times of recession.

Endless possibilities

CLIPSO Productions 
S.A.S.

5 Rue de l’Église
68800 Vieux-Thann
France

Phone: +33 3 89371084
Fax: +33 3 89374892

info@clipso.com
www.clipso.com

www.clipso.com
CLIPSO Productions S.A.S.

http://www.internationaltradenews.com
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Ever since its foundation 
in 2003, the company has 

focused on the development, 
production and distribution 
of high-class stretch ceilings 
and wall coverings. “In the 
past, stretch ceilings were 
made completely of synthetic 
material,” explains Bernard 
Geis, president and founder of 
CLIPSO. “My idea was to offer 
textile solutions and suitable 
trims for easy installation.” At 
the present time, the French 
enterprise is able to provide a 

finished building a production 
facility in Germany,” says the 
president. “It opened at the 
end of last year. In addition, a 
distribution office will be esta-
blished in Dubai in 2014. It is 
one of our primary goals to ac-
cess these foreign markets. We 
have also defined North Ame-
rica as a strategic axis with 
great potential for the future. 
Our perfect system with more 
than 30 colours and customiz-
able options sets the stage for 
global success.”

broad range of both decorative 
and functional coverings. “At 
our manufacturing site near St. 
Amarin in France, we produ-
ce extra wide knitted fabrics 
up to 5.20 m wide and 1,300 
m long,” states the president. 
“They are tailored according 
to the customer’s needs and 
adapted to the respective pro-
jects.” Professionals from the 
construction industry, for ex-
ample decorators or painters, 
take over the actual installation 
work. “These partners are spe-

cifically educated on-site or at 
our training centers,” says Mr. 
Geis. “The mounting itself is 
fast and clean, no drying pro-
cess is required, and lighting or 
windows are integrated without 
any problems.”

CLIPSO’s customers rely on a 
ten-year warranty and simple 
ways of renovation. “In case 
of renewal, the existing trims 
are retained and the new fa-
bric is replaced with ease,” 
explains the president. “All of 

our products are patented.” 
The company addresses its 
clients through various marke-
ting channels and places great 
emphasis on a global pre-
sence. “All around the world, 
we maintain five subsidiaries, 
for example in the USA and in 
India,” states Mr. Geis. “Fur-
thermore, we participate in 
many international trade fairs 
and profit from recommenda-
tions from our installers.” In the 
future, CLIPSO strives to enter 
new markets abroad. “We just 

My idea was to offer textile solutions and  
suitable trims for easy installation.

www.clipso.com
CLIPSO Productions S.A.S.

http://www.internationaltradenews.com
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Computers made flying a lot safer. But, should they lose control, 

the situation can become dangerous. Even under the harshest 

conditions, their absolute reliability is the be-all and end-all. 

This is exactly what all electronic products from Cofidur EMS 

guarantee. Not only in planes.

From prototype to 
mass production Cofidur EMS

79, Rue Saint Melaine
53000 Laval
France

Phone: +33 2 43674000
Fax: +33 2 43674100

info@cofidur-ems.com
www.cofidur-ems.com

Cofidur EMS rocks the mar-
ket with a complete offer of 
electronic components which 
has been consistently expan-
ded over the last couple of ye-
ars and which is one reason for 
the company’s leading market 
position in France. 

“We offer the manufacturing 
of electronic products as well 
as many services along with 
them,” stresses Managing 
Director Thierry Richli. “This 
includes different tasks such as 
projecting jobs, the provision 
of operational structures and 
broad after-sales services. It 
is exactly this full service offer 
that is hailed by our custo-
mers.”

The company was founded 
in 1968 as Cofidur and has 
been operating as Cofidur 
EMS since 2003. In the early 
years, its business activities 
concentrated on manufacturing 
printed circuit boards. Step by 
step, the company made use 
of knowledge gained in other 
areas. “We benefitted greatly 
from our experience and ex-

pertise and started integrating 
more substantial products into 
our portfolio,” says Mr. Richli. 
“A good example is the imple-
mentation of electronic compo-
nents on printed circuit boards 
and the man-ufacturing and 
integration of electronic cards.”

Today, Cofidur EMS is not only 
a well-respected player on 
the French market but even 
influences it. “In its market 
segment, Cofidur EMS is a 
company full of tradition whose 
history perfectly reflects the 
historical development of the 
electronic industry in France,” 
adds Mr. Richli. 

“At the end of the 20th centu-
ry, more and more well-known 
French company groups star-
ted relocating their production 
plants. Step by step, Cofidur 
EMS acquired sites and plants 
of the electronic industry. All 
Cofidur sites are form-er pro-
duction plants of long-estab-
lished industrial groups; among 
them are Alcatel and Thomson. 
Our plant in Laval is a former 
site of Thales. The one in 

We offer the 
manufacturing of 

electronic products 
as well as many 
services along 

with them.

www.cofidur-ems.com
Cofidur EMS

mailto:info%40cofidur-ems.com?subject=International%20Trade%20News
http://www.cofidur-ems.com
http://www.cofidur-ems.com
http://www.cofidur-ems.com
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Montpellier belonged to Als-
tom. Furthermore, for stra-

tegic reasons, we acquired the 
aviation division of Flextronics 
in 2006.”

Today, the Cofidur EMS staff 
number has reached 600 em-

ever, they need to work pro-
perly. We consider this a great 
challenge. Among our specia-
lities are flight calculators used 
by Airbus and Boeing as well 
as in many military planes. A 
good example is Mirage and 
Rafale military planes, which 
are equipped with Cofidur pro-
ducts. In the defense industry, 
electronic components are in-
tegrated into missiles. Our cus-
tomers simply know that the 
products are based on advan-
ced technologies and that they 
are synonymous with reliability 
and innovation. And they are 
aware that we will be by their 
side to support them for the 
whole life cycle of a product – 
regardless of  whether for two 
years or 30 years.”
Industrial markets such as me-
dical technology, security servi-
ces and telecommunication 
building a second focal point. 
Cofidur EMS is convinced that 
this market also offers a lot of 
opportunities. 

Nowdays, it makes up 30% of 
the turnover. LED lighting pro-
ducts account for 8% of this 
figure. Cofidur EMS offers 

ployees, and its annual turno-
ver is 100 million EUR. Apart 
from its four sites in France, 
Cofidur EMS has another plant 
in Tunisia. With a share of 40%, 
civil and military, aviation re-
presents Cofidur EMSs biggest 
business division. 

“At the beginning of the year 
2000, we started to focus 
strictly on the aviation indust-
ry,” says Mr. Richli. “If you want 
to be successful in this highly 
demanding business field, you 
need certain certifications. 
We have a distinct advantage 
because we have all the neces-
sary certifications to operate in 
this growth market. It is special 
that in this business field pro-
ducts, have an above-average 
life cycle of 30 years.” 

Thanks to top-notch techno-
logies, Cofidur EMS is able to 
produce electronic compo-
nents which work highly relia-
bly even under the most unfa-

vourable conditions. “In 
planes, electronic prod-
ucts are often exposed 
to strong vibrations,” 
states Mr. Richli. “How-

www.cofidur-ems.com
Cofidur EMS

http://www.cofidur-ems.com
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efficient LED products for 
street lighting, trains and pla-

nes. “In this business division, 
being close to the customer is 
essential,” stresses Mr. Richli. 
“Currently, the lighting industry 
and its technological structures 
are undergoing fundamental 
changes. It is up to us to be re-
sponsive to this development.” 

The third pillar of the portfolio 
is represented by the telecom-
munication industry, a market 
which has not always been as 
dynamic as it is today. 

“In 2000, the telecommunica-
tion market was in deep crisis,” 
points out Mr. Richli. “This has 
since changed, and now, due 

to its many new technologies, 
it is even characterized by po-
sitive growth. We concen- 
trate on dynamic product seg-
ments such as cloud compu-
ting and data transmission. It is 
a niche market offering many 
opportunities. Our aim is to 
grow according to this market.”
Around 70 customers, most of 

them from France, cooperate 
with Cofidur EMS. “Many of 
our French customers operate 
on an international level,” sta-
tes Mr. Richli. “We follow them 
to several European countries, 
especially to Spain, Belgium 
and Switzerland. To consistent-
ly go along with them is part of 
our philosophy.” 

Cofidur EMS not only adapts 
to customer needs in terms 
of geography. It is crucial that 
the company, as a specialist 
for assembling and integrati-
on technologies, supports its 
customers in developing quali-
ty products which are simple to 
manufacture, which work relia-
bly and which are competitive. 
“Our customers are satisfied 
because of our quality, relia-
bility and competitive prices,” 
sums up Mr. Richli. “These 
qualities are a real growth ge-
nerator. Besides, that we have 
excellent employees. Some of 
them started as apprentices 
and stayed until they retired. 
This means we can bank on 
broad experience which is 
passed on from generation to 
generation and which explain, 

our innovative technological 
spirit.”

For many years now, Cofidur 
EMS has had a growth spurt. 
No doubt that the company is 
going to stick to its philosophy. 
“We will keep working in our 
successful business fields and 
concentrate on what we are 
best at,” says Mr. Richli. 

“Though, it will be a challenge 
to transform our national visi-
on into a European one. Our 
aim is to strengthen our busi-
ness on a European level. We 
are sure that in Italy or Spain, 
there is a similar demand for 
products and services as there 
is in France. We have all the 
necessary certifications like the 
certification ISO 14001, which 
we got at the end of 2012. Even 
the company’s structure and 
the cooperation with strategic 
partners have positive impacts 
on our development. 

Cofidur EMS is a leading 
company on the market and 
is the right size to gain a strong 
foothold in the European 
market.” 

http://www.cofidur-ems.com
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