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prevention of over-fertilization. 
The soil is provided with the 
exact amount of fertilizers and 
given targeted treatment.” 
Apart from that, Güstrower L-
M-B specializes in chaser bins 
and innovative injection tech-
nologies. “This method offers 
many advantages,” says 

Our core 
business is high 

capacity spreaders 
with state-of-the-

art electronic 
control systems

The company was founded in 
Güstrow in the beginning of the 
1990s. “High capacity sprea-
ders and related products had 
been manufactured in Güstrow 
before,” explains Dipl.-Ing. 
Dieter Freudenberg, managing 
director and owner of Güst-
rower L-M-B. “Therefore, a 

highly qualified personnel base 
was still available. In 1991, we 
decided to focus on fertilization 
technologies for large farms 
and constantly developed our 
expertise in this field of opera-
tion.”
At present, the German com-
pany employs a capable team 

of 55 people, including several 
apprentices, and was able to 
generate turnover of six million 
EUR last year. “Our core busi-
ness is high capacity spreaders 
with state-of-the-art electronic 
control systems,” states the 
managing director. “The latter 
play an important role in the 

The usage of fertilizers for agricultural purposes has become common business. Farmers who 

have to till large fields are dependent on large-scale machinery in order to work efficiently. This is 

were Güstrower L-M-B GmbH & Co. KG from Güstrow in Germany steps in. The company manu-

factures and distributes high capacity spreaders, chaser bins and injection technologies for liquid 

fertilization.

Innovation and efficiencyGüstrower L-M-B 
GmbH & Co. KG

Glasewitzer Chaussee 30
18273 Güstrow
Germany

Phone: +49 3843 21750
Fax: +49 3843 2175175Fax: 

info@guestrower-lmb.de
www.guestrower-lmb.de

www.guestrower-lmb.de
Güstrower L-M-B GmbH & Co. KG

http://www.internationaltradenews.com
mailto:info%40guestrower-lmb.de?subject=International%20Trade%20News
http://www.guestrower-lmb.de
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Mr. Freudenberg. “Thanks 
toneedle injection, the fer-

tilizer is stored in the soil as a 
fixed depot. Furthermore, the 
fertilizer does not evaporate 
since it is injected at a depth of 
6 cm.”

These efficient and innovative 
technologies are highly popular 

As a medium-sized German 
company, we not only provide 
machinery made in Germa-
ny, but modern solutions for 
all imaginable agricultural 
needs.”

on the domestic and foreign 
markets. “In the meantime, 
our export rate amounts to 
60%, including core markets 
in Eastern Europe, for example 
Russia, Poland and the Ukra-
ine,” explains the managing 
director. “Qualified importers 
abroad ensure excellent ser-
vices for large farms and agri-

cultural contractors.” In terms 
of marketing, Güstrower L-M-
B places great emphasis on 
participation in trade fairs. “We 
regularly take part in the Agri-
technica in Hanover, Germany,” 
states Mr. Freudenberg. 
“In addition, our company 
website and a broad sales 
network have proven effective 

in the past.” In the future, the 
enterprise strives to expand 
its business. “This year, our 
products will be equipped with 
standardized components to 
improve serial production,” 
says the managing director. 
“Apart from that, our export 
structures will be adjusted to 
current demands. 

www.guestrower-lmb.de
Güstrower L-M-B GmbH & Co. KG

...our products
will be equipped 

with standardized 
components to 
improve serial 

production.

http://www.internationaltradenews.com
http://www.guestrower-lmb.de
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Computers made flying a lot safer. But, should they lose control, 

the situation can become dangerous. Even under the harshest 

conditions, their absolute reliability is the be-all and end-all. This 

is exactly what all electronic products from Cofidur EMS guaran-

tee. Not only in planes.

From prototype to 
mass production Cofidur EMS

79, Rue Saint Melaine
53000 Laval
France

Phone: +33 2 43674000
Fax: +33 2 43674100

info@cofidur-ems.com
www.cofidur-ems.com

Cofidur EMS rocks the mar-
ket with a complete offer of 
electronic components which 
has been consistently expan-
ded over the last couple of ye-
ars and which is one reason for 
the company’s leading market 
position in France. 

“We offer the manufacturing 
of electronic products as well 
as many services along with 
them,” stresses Managing 
Director Thierry Richli. “This 
includes different tasks such as 
projecting jobs, the provision 
of operational structures and 
broad after-sales services. It 
is exactly this full service offer 
that is hailed by our custo-
mers.”

The company was founded 
in 1968 as Cofidur and has 
been operating as Cofidur 
EMS since 2003. In the early 
years, its business activities 
concentrated on manufacturing 
printed circuit boards. Step by 
step, the company made use 
of knowledge gained in other 
areas. “We benefitted greatly 

from our experience and ex-
pertise and started integrating 
more substantial products into 
our portfolio,” says Mr. Richli. 
“A good example is the imple-
mentation of electronic compo-
nents on printed circuit boards 
and the man-ufacturing and 
integration of electronic cards.”

Today, Cofidur EMS is not only 
a well-respected player on 
the French market but even 
influences it. “In its market 
segment, Cofidur EMS is a 
company full of tradition whose 
history perfectly reflects the 
historical development of the 
electronic industry in France,” 
adds Mr. Richli. 

“At the end of the 20th centu-
ry, more and more well-known 
French company groups star-
ted relocating their production 
plants. Step by step, Cofidur 
EMS acquired sites and plants 
of the electronic industry. All 
Cofidur sites are form-er pro-
duction plants of long-estab-
lished industrial groups; among 
them are Alcatel and Thom-

We offer the 
manufacturing of 

electronic products 
as well as many 
services along 

with them.

www.cofidur-ems.com
Cofidur EMS

mailto:info%40cofidur-ems.com?subject=International%20Trade%20News
http://www.cofidur-ems.com
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son. Our plant in Laval is a 
former site of Thales. The 

one in Montpellier belonged to 
Alstom. Furthermore, for stra-
tegic reasons, we acquired the 
aviation division of Flextronics 
in 2006.”

often exposed to strong vibra-
tions,” states Mr. Richli. “How-
ever, they need to work pro-
perly. We consider this a great 
challenge. Among our specia-
lities are flight calculators used 
by Airbus and Boeing as well 
as in many military planes. A 
good example is Mirage and 
Rafale military planes, which 
are equipped with Cofidur pro-
ducts. In the defense industry, 
electronic components are in-
tegrated into missiles. Our cus-
tomers simply know that the 
products are based on advan-
ced technologies and that they 
are synonymous with reliability 
and innovation. And they are 
aware that we will be by their 
side to support them for the 
whole life cycle of a product – 
regardless of  whether for two 
years or 30 years.”
Industrial markets such as me-
dical technology, security servi-
ces and telecommunication 
building a second focal point. 
Cofidur EMS is convinced that 
this market also offers a lot of 
opportunities. 

Nowdays, it makes up 30% of 
the turnover. LED lighting 

Today, the Cofidur EMS staff 
number has reached 600 em-
ployees, and its annual turno-
ver is 100 million EUR. Apart 
from its four sites in France, 
Cofidur EMS has another plant 
in Tunisia. With a share of 40%, 
civil and military, aviation re-
presents Cofidur EMSs biggest 
business division. 

“At the beginning of the year 
2000, we started to focus 
strictly on the aviation indust-
ry,” says Mr. Richli. “If you want 
to be successful in this highly 
demanding business field, you 
need certain certifications. 
We have a distinct advantage 
because we have all the neces-
sary certifications to operate in 
this growth market. It is special 
that in this business field pro-
ducts, have an above-average 
life cycle of 30 years.” 

Thanks to top-notch techno-
logies, Cofidur EMS is able to 
produce electronic compo-

nents which work high-
ly reliably even under 
the most unfavourable 
conditions. “In planes, 
electronic prod-ucts are 

www.cofidur-ems.com
Cofidur EMS

http://www.cofidur-ems.com
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Cofidur EMS

products account for 8% of 
this figure. Cofidur EMS of-

fers efficient LED products for 
street lighting, trains and pla-
nes. “In this business division, 
being close to the customer is 
essential,” stresses Mr. Richli. 
“Currently, the lighting industry 
and its technological structures 
are undergoing fundamental 

changes. It is up to us to be re-
sponsive to this development.” 
The third pillar of the portfolio 
is represented by the telecom-
munication industry, a market 
which has not always been as 
dynamic as it is today. 

“In 2000, the telecommunica-
tion market was in deep crisis,” 

points out Mr. Richli. “This has 
since changed, and now, due 
to its many new technologies, 
it is even characterized by po-
sitive growth. We concen- 
trate on dynamic product seg-
ments such as cloud compu-
ting and data transmission. It is 
a niche market offering many 
opportunities. Our aim is to 

grow according to this market.”
Around 70 customers, most of 
them from France, cooperate 
with Cofidur EMS. “Many of 
our French customers operate 
on an international level,” sta-
tes Mr. Richli. “We follow them 
to several European countries, 
especially to Spain, Belgium 
and Switzerland. To consistent-
ly go along with them is part of 
our philosophy.” 

Cofidur EMS not only adapts 
to customer needs in terms 
of geography. It is crucial that 
the company, as a specialist 
for assembling and integrati-
on technologies, supports its 
customers in developing quali-
ty products which are simple to 
manufacture, which work relia-
bly and which are competitive. 
“Our customers are satisfied 
because of our quality, relia-
bility and competitive prices,” 
sums up Mr. Richli. “These 
qualities are a real growth ge-
nerator. Besides, that we have 
excellent employees. Some of 
them started as apprentices 
and stayed until they retired. 
This means we can bank on 
broad experience which is 

passed on from generation to 
generation and which explain, 
our innovative technological 
spirit.”

For many years now, Cofidur 
EMS has had a growth spurt. 
No doubt that the company is 
going to stick to its philoso-
phy. “We will keep working in 
our successful business fields 
and concentrate on what we 
are best at,” says Mr. Richli. 
“Though, it will be a challenge 
to transform our national vision 
into a European one. Our aim is 
to strengthen our business on 
a European level. We are sure 
that in Italy or Spain, there is 
a similar demand for products 
and services as there is in 
France. We have all the neces-
sary certifications like the cer-
tification ISO 14001, which we 
got at the end of 2012. Even 
the company’s structure and 
the cooperation with strategic 
partners have positive impacts 
on our development. Cofidur 
EMS is a leading company on 
the market and is the right size 
to gain a strong foothold in the 
European market.” 

http://www.cofidur-ems.com
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Quick Service Logistics 
Italia Srl

Via Argentieri 13
39100 Bolzano
Italy

Phone: +39 045 6395248
Fax: +39 045 6394777

info@meyer-logistics.com
www.meyer-logistics.com

“The trend towards outsour-
cing keeps prevailing,” he 
describes the current market 
situation. “It is even strengthe-
ning in some industries. I am 
sure that this tendency will 
continue in the coming years, 
too. Therefore, we are positive 
that we will be able to grow the 
number of restaurants we sup-
ply of our existing customers 
and also win new clients.”
Quick Service Logistics Italia 

Fresh.Fair.Fullservice.
Due to increasing costs and decreasing margins, there still is a strong 
trend towards outsourcing. In the international logistics industry, outsour-
cing became standard many years ago. The players have to offer real 
added value in order to compete in the long run. Quick Service Logistics 
Italia Srl from Bolzano, a subsidiary of the German Meyer group, scores 
with innovative fulfillment solutions for restaurant chains. In addition to 
typical transport and logistics solutions, the company offers trade servi-
ces such as purchasing, commissioning and distribution. Stefano Madile, 
Director Operations Southern and Western Europe, is positive that this 
combination will lead the company into a successful future.

follows a full-service philoso-
phy and offers brokering, sup-
plier relationship management, 
warehousing and distribution 
as well as international servi-
ces. A helpdesk and IT servi-
ces complement the service 
portfolio.

The fulfillment professional 
mainly focuses on the horeca 
market, especially restaurant 
chains. The company’s refe-

rence list boasts renowned 
names such as Burger King as 
well as smaller regional and 
local firms, for example inter-
national system gastronomy 
concepts. 

...we create
time and space 
for our clients
to concentrate
on their core
competences.

www.meyer-logistics.com
Quick Service Logistics Italia Srl

mailto:info%40meyer-logistics.com?subject=International%20Trade%20News
http://www.meyer-logistics.com
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Stefano Madile Director Operations Southern 
                                  and Western Europe

From its base in Italy, Quick 
Service Logistics Italia ser-

vices clients in its domes-tic 
market while the company is 
also active in France, Switzer-
land, Austria and Slovenia.
 
The company lays great em-
phasis on constant direct 
customer contact. “I travel a lot 
in order to stay in touch with 
our clients,” says Mr. Madi-
le.  “Of course, the Internet is 
becoming ever more important. 
But especially in Italy, there is 
nothing better than personal 
contact.” 

In order to expand its custo-
mer base, the company regu-
larly exhibits at international 
trade fairs such as Tuttofood 
in Milan. “Thanks to our fusi-
on of logistics and trade, we 
create time and space for our 
clients to concentrate on their 
core competences,” Mr. Madi-
le explains the success of the 
company. “In addition to this, 
they become more flexible. 

We use well-proven standard 
processes and lay great em-
phasis on clustering purchase 
and distribution logistics in 
order to enhance our clients’ 
efficiency and to save costs. 

We draw on many years of 
experience in our industry, 
profound know-how, and we 
strongly benefit from the inter-
national suppliers’ network of 
our group – another advantage 
for our clients. Last but not 
least, we are a family enterpri-
se with the typical values and 
traditions, economically sound 
and independent.”

Currently, Quick Service Lo-
gistics Italia supplies approxi-
mately 100 Burger King res-
taurants in Italy. In the coming 
years, the company aims to 
increase this figure signifi-
cantly. The acquisition of new 
customers will also be a major 
issue.

We are a family 
enterprise with the 
typical values and 

traditions, economically 
sound and independent.

www.meyer-logistics.com
Quick Service Logistics Italia Srl

http://www.meyer-logistics.com
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Mabilux SA

89 Route de Luxembourg
4972 Dippach
Luxembourg

Phone: +352 37 9525
Fax: +352 37 9526

info@mabilux.lu
www.mabilux.lu

Last year, Mabilux SA had good reasons to celebrate again: The 

specialist for metal constructions from the Luxembourg city of 

Dippach won the prestigious European Steel Design Award 2013 

for its metal construction work at the Centre de Conference 

de Kirchberg. Once again, the company could demonstrate its 

competence in the field of metal construction work – on a local 

and a European level.

First-class in 
           Luxembourg

Two years ago, Mabilux 
already received the European 
Award for Steel Structures for a 
building in Rives de Clausen, a 
well-known business and gast-
ronomy district in Luxembourg. 
“Since our founda-tion in 1987, 
we have striven contin-uously 
to become the first address of 
the building industry in Luxem-
bourg when it comes to metal 
constructions for industrial 
buildings, office complexes 

and logistics facilities,” CFO 
Daniel Brito stresses. “And no 
doubt, we have been able to 
realize this ambitious objecti-
ve, as we have the experience, 
competence and technology, 
making us one of the most 
important players in the Lu-
xembourg market for metal 
construction.” 

Malibux was founded by Phi-
lippe Massard in 1987. It is a 

family-owned business, hea-
ded by Mr. Massard, who ca-
pitalizes on 40 years of market 
experience.

In the field of metal construc-
tion, the company has been 
focusing on its core competen-
ces in metal build-ings, metal 
facades, ceiling constructions 
and locksmith work. It is invol-
ved in public as well as private 
building projects.

www.mabilux.lu
Mabilux SA

mailto:info%40mabilux.lu?subject=International%20Trade%20News
http://www.mabilux.lu
http://www.mabilux.lu
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“We are active exclusively in 
the B2B market. Among our 

main cus-tomers are general 
contractors from the construc-
tion industry, with whom we 
generate 70% of our turn-over. 
In addition, we are partners 
to well-known supermarket 
chains, and we offer renovation 
work on industrial buildings,” 
points out Mr. Brito. “Most our 
customers are very loyal to us. 
We have established long-stan-
ding relationships with general 
contractors in Luxembourg and 
adjacent countries.” Mabilux is 
firmly anchored in social net-
works, and it is very active in 
matters relating to trade and 
association work. 
The company offers a wealth of 
expertise and experience, and 
advises its partners on issu-
es such as efficiency in metal 
construction or optimization of 
the assembly process. Mabilux 
has built up a sound market 
reputation. It employs a work-
force of 49 people and was 

able to generate a turnover of 
ten million EUR last year.
But this is no reason to belie-
ve that Mabilux will rest on its 
laurels. “We aim to position 
ourselves in a new market seg-
ment in the future,” says Mr. 
Brito. “We have the in-depth 
competence to specialize in 
turnkey projects. We are going 
to find pieces of land for inves-
tors and help them with project 
development, building permits 
and realization. Our focus will 
be on medium and small-sized 
buildings not exceeding 2,000 
m2.”

Mabilux can rely on experi-
enced and stable business 
partners when it comes to im-
plementing its ambitious new 
projects. It has already put the 
necessary business structures 
in place in order to provide 
first-class results. There will be 
a lot more to expect from the 
specialist in metal construction 
in the coming years. We have established long-standing relationships 

with general contractors in Luxembourg and
adjacent countries.

www.mabilux.lu
Mabilux SA

http://www.mabilux.lu
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Intercargo Scandinavia 
A/S

Tolsagervej 6 
Hadbjerg
8370 Hadsten
Denmark    

Phone: +45 70 151900

cargo@intercargo-scandinavia.dk
www.intercargo-scandinavia.dk

Rather than increasing road transport, the answer to growing international transport vo-

lumes lies in improved efficiency and sustainability. One of the forerunners in this field is 

Intercargo Scandinavia A/S with its main seat in Aarhus, Denmark, an international trans-

porting company with a fleet of more than 200 trucks operating daily all across Europe. 

Specialized in the transportation of temperature-dependent goods, the company also 

offers solutions for dry goods, partial loads and full loads – always guided by the aim to be 

the most efficient business in its field. 

Improved efficiency in 
international transport

Sustainable transport is iden-
tified as a priority issue by the 
European Commission and in-
creasingly influences the goals 
and values of the road trans-
port industry. For Intercargo 
Scandinavia A/S, sustainabil-ity 
translates into the challenge of 
satisfying market demands at 
the lowest environmental, soci-
al and economic costs possib-
le and continuously improving 
the efficiency of road transport. 

“Efficiency is one of our core 
values,” confirms Marcelina 
Gabrys, project manager. “Our 
main strategy is to offer reli-ab-
le transport solutions that pro-
vide true value, performance 
and fast reaction times to our 
partners and clients.” 

When Intercargo Scandinavia 
was founded by Thomas Ly-
man in 1997, the company was 
able to draw on more than ten 

years of experience from earlier 
operations. From fish and fruit, 
its focus gradually shifted to a 
broader portfolio of transported 
goods. 

Today the company offers 
flexible services tailored to 
specif-ic customer needs in 
four areas: Full Load Transpor-
tation, Group-age Transporta-
tion, Storage & Reloading and 
Intermodal Transport. 

www.intercargo-scandinavia.dk
Intercargo Scandinavia A/S

mailto:cargo%40intercargo-scandinavia.dk%20?subject=International%20Trade%20News
http://www.intercargo-scandinavia.dk
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“Customers can rely on Inter-
cargo Scandinavia to deliver 

just in time and solve all time-
critical transport challenges 
by creating the most efficient 
transport solutions,” emphasi-
zes Ms. Gabrys. “This kind of 
efficiency is achieved through 
flexible services, extensive 
logistic channels and efficient 
communication links.” 

Now as in the past, 
Intercargo’s operations focus 
on perishable  
goods such as fish, fruit, dairy 
products and pharmaceuticals. 
Its 200 frigo-trailers feature the 
most advanced temperature 
controls in the transportation 

industry. Its standard trailers 
transport dry goods such as 
furniture, paper, wood and any 
other cargoes that may be re-
quired. All trucks are equipped 
with GPS and can be located 
at any point in time. Groupage 
Transportation allows for the 
combination of smaller con-
signments to make up a full 
load. Intercargo Scandinavia 
operates regularly scheduled 
runs to destinations in the 
whole of Europe at a competi-
tive price. Storage & Reloading 
have proven very convenient 
for customers. Services include 
refrigerated storage, safe and 
secure facilities, and efficient 
distribution. Intermodal Trans-

port underlines the company’s 
emphasis on corporate and 
social responsibility. “Our con-
cept links the benefits of two 
systems – road and rail – in 
order to create an attrac-
tive and reliable logis-
tic solution,” points 
out Ms. Gabrys. “A 
substantial reduc-
tion in pollution 
and less traffic 
on European 
motorways 
are decisive 
advantages 
that make 
intermodal 
transport an in-
teresting 

Marcelina Gabrys Project Manager Thomas Lyman Founder & sole shareholder 
of Intercargo Scandinavia A/S

Our concept links the benefits of two 
systems – road and rail – in order 
to create an attractive and reliable 

logistic solution.

www.intercargo-scandinavia.dk
Intercargo Scandinavia A/S

http://www.intercargo-scandinavia.dk


15

www.internationaltradenews.com

witrainlrdcly

In
te

rn
at

io
na

l T
rade News ePaper 2014August

2014
Advertisement

alternative to standard trans-
portation logistics.” 

Corresponding transport solu-
tions are provided from Den-
mark to Italy, Benelux to Nor-
way and vice versa. 
All in all, Intercargo Scan-
dinavia is well on its way to 
becoming the market leader 
and most efficient supplier of 
temperature-dependent trans-
portation solutions. 

The company’s turnover of 
about 30 million EUR is split 
evenly between the Nordic 
states, Southern Europe and 
Western Europe. Looking 
ahead, the management an-
ticipate continued growth 
based on long-term business 
relations and a CSR policy that 
accounts for human needs as 
well as environmental protec-

tion. “For the last ten years or 
so, we have enjoyed a steady 
10% increase in business,” 
concludes Ms. Gabrys. 
“We intend to continue this 
kind of organic growth and 
hope to be playing a significant 
role in improving international 
transport efficiency in 30 
years or more.”

For the last ten years or so,
we have enjoyed a steady 
10% increase in business.

www.intercargo-scandinavia.dk
Intercargo Scandinavia A/S

http://www.intercargo-scandinavia.dk
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