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Channel separation 
is the most impor-
tant unique selling 
point of our tech-
nology, and it al-

lows for an almost 
perfect illusion of 

reality.

“At present, our export ac-
tivities account for 70 to 80% 
of our total turnover,” Mr. Jorke 
says. “We deliver worldwide 
with our main focus on custo-
mers in Europe, USA, China 
and Russia. We are sure that 
there is much more potential 
for us. We have a strong part-
ner in Russia and are continu-
ing to develop and build good 
contacts in China. Also, we will 
establish further partner loca-

tions Europe-wide.”
In order to enhance its interna-
tional contact network, Infitec 
regularly exhibits at renowned 
international trade fairs such 
as the ISE in Amsterdam or 
the InfoComm Expo Worldwi-
de. Furthermore, the dynamic 
company advertises in special 
magazines and contacts po-
tential customers directly. 
The 3D technology developed 
by Infitec excels in strict 

In early 1999, when Daimler AG initiated a project for stereoscopic channel separation, nobody 

would have thought that this project would become one of the most innovative companies world-

wide. Today, the successor of this project, Infitec GmbH in Ulm, Germany, is an internationally 

acknowledged specialist in 3D technology. With top-of-the-line products, the company has been 

enhancing its international market position in the past few years. Managing Partner and founder 

Helmut Jorke is optimistic that Infitec will be able to gain a foothold in new markets in the near 

future.

The perfect illusion of reality
Infitec GmbH

Lise-Meitner-Strasse 9
89081 Ulm
Germany

Phone: +49 731 14660 100
Fax: +49 731 14660 121

info@infitec.net
www.infitec.net

www.infitec.net
Infitec GmbH

http://www.internationaltradenews.com
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channel separation. This 
means that the left eye only 

sees the left image and the 
right eye sees the right image 
exclusively.
“This channel separation is 
the most important unique 
selling point of our technolo-
gy, and it allows for an almost 
perfect illusion of reality,” says 
Mr. Jorke. “In comparison to 
other technologies, our image 
is much more homogenous 
without any disturbing flicke-
ring, ghosting or hot-spot 
phenomena. As our glasses do 
not need batteries, you do not 
have any maintenance efforts 
or costs. This is another impor-

tant argument that speaks for 
our technology. Moreover, the 
technology is compatible with 
any standard screen. This ma-
kes it flexible and mobile like 
customary 2D presentations by 
projection.”
At present, the company’s pro-
duct spectrum encompasses 
INFITEC® 3D Glasses, retrofit 
modules for INFITEC® Suppor-
ted Projectors and the IN-
FITEC® Bundle. The INFITEC® 
Bundle includes a complete 
hardware solution targeting the 
education and business mar-
kets, with a specific focus on 
all those who need a mobile 
solution for large audiences to 

present their 3D content in an 
easy and impressive way, such 
as freelancers, designers and 
architects. 
Infitec already services a wide 
range of industries. Among 
them are cinemas equipped 
with Infitec technology by the 
company’s licensee Dolby, 
engineering companies, rental 
and staging companies, and 
the medical imaging market. 
Here, the company is involved 
in cooperation with the renow-
ned university of Tübingen in 
Germany. 
Theme parks and visitor at-
tractions such as Universal 
Studios and several planetari-
ums also use Infitec’s techno-
logy, as does the training and 
simulation industry. Through 
distributors, system integrators 
and specialized retailers, the 
company is also able to service 
consumers.
Infitec started in 2003 with 
three employees. Today, the 
company has a team of over 
20 employees and has achie-
ved double-digit growth in 
revenue. In 2006, Infitec ente-
red a cooperation and licensing 
agreement with Dolby. As it 

turned out, the collaboration 
with Dolby was a major strate-
gic step in paving the way for 
further growth. 
Expanding from its head office 
in Ulm, which is the home of 
the company’s research and 
sales departments, Infitec ope-
rates production and logistics 
facilities not far from Ulm in 
Gerstetten and has a newly in-
corporated subsidiary for sales 
in the USA.
As for the future, internatio-
nal expansion is high on the 
company’s agenda. In addition 
to this, Infitec aims to expand 
into neighbouring application 
areas such as home entertain-
ment. 
“We are a dedicated team of 
innovative experts in research 
and development,” says Mr. 
Jorke. “This provides us with a 
solid foundation for our plans 
to move into new fields.”

Our technology is as flexible and 
mobile as customary 2D presen-

tations by projection.

Helmut Jorke, Managing 
Partner and founder 

www.infitec.net
Infitec GmbH
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When we build, 
we promote the 
best marriage of 

local identity with 
modern life.

Perpignan is a town with historical values and modern infrastructure. Moreover, it is blessed with 

a pleasant climate. The number of people looking for homes in and around Perpignan is growing. 

For more than 40 years, Sarl Carbonnell J.f supported homebuilders in the local real estate mar-

ket. Now the company has become SAS Julien Carbonnell, offering plots tailored to customers’ 

needs, complete with all relevant services. At present the French enterprise is involved in the re-

alization of four projects with 30 individual plots, which are expected to be completed within six 

months.

Homes on the sunny side
SAS Julien Carbonnell 

15 av. Albert Einstein
66000 Perpignan
France

Phone: +33 617982358 
Fax: +33 468825235

info@carbonnell.com 
www.carbonnell.com  
www.privilegepromotion.com
www.immobilierparticipatif.com

www.carbonnell.com
SAS Julien Carbonnell

http://www.carbonnell.com
www.carbonnell.com
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We pay particular attention to collective issues such as the 
connecting roads between the plots, playgrounds, public 

parks and similar amenities.

“When we build, we pro-
mote the best marriage of local 
identity with modern life,” exp-
lains Julien Carbonnell, head of 
the company. “Our architects 
combine fine materials like 
wood, stone, metal and glass 

with designs best suited to the 
natural landscapes of southern 
France.”

The house itself is not the only 
important aspect of a home. 
SAS Julien Carbonnell also 

has an eye on the surround-
ings, such as exterior views, 
the layout of the yard and a 
welcoming neighbourhood. 
“We are intensifying our focus 
on common areas so children 
have room to play and neigh-
bours can meet,” notes Mr. 
Carbonnell. The architecture 
incorporates bioclimatic prin-
ciples, as well. “It is good for 
the planet and good for your 
wallet,” the head of the compa-
ny points out.

The area around Perpignan is 
covered with vineyards, one of 
town’s traditional mainstays of 
business and commerce. This 
is actually where the forerun-
ner Sarl Carbonnell J.f got its 
start. “Our family used to own 
extensive vineyards and produ-
ce wine,” Mr. Carbonnell says. 
“When viticulture became less 
profitable, my grandfather 

www.carbonnell.com
SAS Julien Carbonnell

http://www.carbonnell.com
www.carbonnell.com
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began selling the vineyards 
and started turning them into 

building land. I used to follow 
my father in his daily appoint-
ments and learned by doing 
the technical part of the busi-
ness.”

This heritage continues with 
SAS Julien Carbonnell’s fo-
cus on small to medium-sized 
neighbourhoods in the wine 
and agricultural areas. Mr. Car-
bonnell also highlights that the 
company is investigating some 
opportunities in disadvantaged 
neighbourhoods in the old 
town as a means of contribu-
ting to contemporary urban 
renewal. So far, more than 100 
building projects have been 
completed around Perpignan.

Clients can count on SAS Juli-
en Carbonnell for an all-inclusi-
ve package, from the selection 
the plot to the completion of 
the building, or for individual 
services, such as ecological 
studies on the home. “We 
purchase land around the 
town and divide it into building 
plots,” Mr. Carbonnell explains 
the process. “We then apply for 

a building permit, develop the 
plans, proceed with the sale 
and cooperate with the con-
tractors in order to coordinate 
the building process. We pay 
particular attention to collective 
issues such as the connec-
ting roads between the plots, 
playgrounds, public parks and 
similar amenities.”

The real estate company pro-
vides clients with comfort and 
security not only in their homes 
but also in their asset manage-
ment.

Early on, Mr. Carbonnell rea-
lized that constructing a buil-
ding is only part of real estate 
construction. It also means 
influencing an entire neigh-
bourhood and changing the 
face of a city. That inspired him 
to design the online resource 
IMMOBILIER PARTICIPATIF. 
It offers free online tools to 
connect building professionals 
with future residents.

“Ultimately, it will help bring 
people together and participate 
in the process of crowd-pro-
ducing a city,” Mr. Carbonnell 

explains. The site features an 
open blog about current events 
in urbanism and housing as 
well as social network where 
neighbours can get in touch 
regarding everyday tasks.

“Neighbours can help each 
other by picking up the kids 
from school or sharing home 
maintenance tools,” Mr. Car-

bonnell says. The site also 
boasts groupware to organize 
larger projects with an unlimi-
ted number of participants. De-
mocratic principles are applied 
here to design a city exactly 
the way its residents want it.

Whether a house is the primary 
residence or a vacation home, 
renting investments, plots of 

land, a refurbished barn or a 
new building, SAS Julien Car-
bonnell is more than happy to 
offer the best advice for the 
local market.

www.carbonnell.com
SAS Julien Carbonnell

http://www.carbonnell.com
www.carbonnell.com
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spindle heads, milling, ream- 
ing, translation and slide units, 
three-axis modules, gun drilling 
and deep hole drilling units as 
well as tool clamping, tool mo-
nitoring, CNC control systems 
and accessories. 

“Our components and units 
can be easily integrated into 
existing machines and lines, 
they are immediately available, 
and they all are well proven 

ring,” explains Mr. Peter. “The 
motto of the group is ‘Your 
reliable partner’ and that we 
are. We offer a variety of stan-
dard units; however, we mainly 
develop solutions tailored to 
the specific requirements of 
individual customers.” 

Today, SOMEX offers a wide 
range of special solutions for 
machining such as drilling 
heads, spindle and multiple 

We are 
specialists in 

drilling, tapping,  
milling and 
grinding...

“We are specialists in drilling, 
tapping,  milling and grinding,” 
says Managing Director Patrick 
Peter. 

“Our machining units and 
components are widely used 
by customers in domestic and 
foreign markets in machines for 
the automotive industry, avi-
ation, railways and rail-bound 
traffic, building construction, 
electronics or fitting indust-

ries.” The worldwide accep-
tance of SOMEX is based on 
more than half a century of 
experience in machining, the 
core competence of SOMEX 
since its foundation in 1962. 

“Since 1991 we have been part 
of the Swiss-based Suhner 
Group of companies, an in-
ternationally active group with 
more than 100 years of expe-
rience in mechanical enginee-

VW, PSA, Renault Trucks, Kaltenbach, Messer GKN, Bom-

bardier these are just a few names from the reference list 

of the French company SOMEX S.A.S. The impressive 

customer base of well-known corporations and global 

players bears witness to the competence of SOMEX in 

developing and manufacturing advanced machining 

units and components for a wide variety of demanding 

applications. 

The machining 
expertsSOMEX S.A.S 

Z.A. de la Passerelle
68190 Ensisheim
France

Phone: +33 3 89811212
Fax: +33 3 89834545

info@somex.fr   
www.somex.eu

www.somex.eu
SOMEX S.A.S

http://www.internationaltradenews.com
mailto:info%40somex.fr?subject=ITN%20ePaper%20July%202014
http://www.somex.eu
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for increasing the capacity 
and the efficiency of machi-

nes,” underlines Mr. Peter. 

The company has an experi-
enced staff of 35 and achieves 
turnover of 5.5 million EUR, 
60% of which is generated in 
foreign markets. “Northern Eu-
rope, Italy, Spain and the USA 
are our most important export 

markets,” states Mr. Peter. 
“We plan to further increase 
exports in the future. So far we 
have mainly sold our products 
directly to customers, as we 
manufacture special solutions 
which are developed in close 
contact with the customer. 
Typically customers contact 
us with their problems, and 
we develop an appropriate 

solution. In the future we will 
increasingly make use of the 
sister companies to cooperate 
in the development of custo-
mized solutions. For example, 
we train the staff of the sister 
companies to promote our 
products in other export mar-
kets where they are active. 
Moreover, we will continue to 
invest in new equipment and 
peripheral devices for instance 

plasma cutting machines or to 
acquire expertise in machining 
new materials such as multilay-
er (Stacks) or sandwich mate-
rials with carbon and titanium 
to meet the current trends in 
aviation or deep hole drilling. 
New machining solutions are 
also aimed at opening up new 
markets and further expanding 
the range of applications of our 
competence in machining.”

www.somex.eu
SOMEX S.A.S

Northern
Europe, Italy,

Spain and 
the USA are our 

most impor-
tant export 

markets

http://www.somex.eu
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www.internatio-

naltradenews.com/

en/epaper/epaper.

html

www.internationaltradenews.
com/en/epaper/epaper.htmlSubscribe

http://www.internationaltradenews.com/en/epaper/epaper.html
http://www.internationaltradenews.com/en/epaper/epaper.html
http://www.internationaltradenews.com/en/epaper/epaper.html
http://www.internationaltradenews.com/en/epaper/epaper.html
http://www.internationaltradenews.com/en/epaper/epaper.html
http://www.internationaltradenews.com/en/epaper/epaper.html


11

www.internationaltradenews.com

witrainlrdcly

In
te

rn
at

io
na

l T
rade News ePaper 2014July

2014
Advertisement

Eurostrade S.r.l.

Via Colombo 19
81030 Cancello ed Arnone (CE)
Italy

Phone: +39 0823 856641
Fax: +39 0823 856641

info@eurostradesrl.net
www.eurostradesrl.net

Italy is one of Europe’s countries with the most vehicles per ca-

pita, with 690 per 1,000 people in 2010. A total of 487,700 km of 

paved roads, among them motorways with 6,700 km, ensure a 

broad transportation network. Eurostrade S.r.l. from Cancello ed 

Arnone in Italy helps to service domestic roads. The company 

specializes in maintenance and repair work on motorways and 

national roads.

A versatile 
       company

(ANAS),” states the authorized 
representative. “Within a radius 
of 1 to 1.5 hours’ travel time, 
we are responsible for clean-
ups of the entrusted roads, for 
example after accidents, 

I set up an 
additional business 

for photovoltaics 
in 2010.

Eurostrade was founded by 
Nicola Di Puorto in a village 
near Naples in 1982. “I have 
always been interested in mo-
torways and express highways 
and decided quite early to 
become active in the road con-
struction segment,” explains 
Mr. Di Puorto, founder and 
authorized representative of 
Eurostrade. “As soon as I had 
finished my studies in geodesy, 
I established the enterprise. 

Apart from road maintenance 
and repair work on Italian mo-
torways and national roads, I 
set up an additional business 
for photovoltaics in 2010.”
At the present time, Eurostrade 
employs 15 people and was 
able to generate turnover of 
4.1 million EUR last year. “Our 
core competence is related 
to contracts with owners of 
Italian motorways (Autostra-
de d’Italia) and national roads 

www.eurostradesrl.net
Eurostrade S.r.l.

mailto:info%40eurostradesrl.net?subject=ITN%20ePaper%20July%202014
http://www.eurostradesrl.net
http://www.eurostradesrl.net
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debris avalanches or other 
incidents. These proce-

dures include the renewal of 
guardrails and road surfaces, 
and the removal of debris. In 
case of long-term planned road 
maintenance work, we are acti-
ve throughout Italy.“

Since 2010, Eurostrade has 
also focused on the installation 
and maintenance of photovol-
taic parks. “Our company is 
located in the region with the 
second-largest solar radiation 
in Italy,” says Mr. Di Puorto. 
“The photovoltaic systems 
supply local households with 
electricity from renewable and 
environmentally friendly sour-
ces. 

So far, we have erected so-
lar facilities with capacities of 
three million kilowatts per year. 
The building of larger parks 
with an overall performance 
between five and six million 

kilowatts has alrea-
dy been approved.” 
Until now, the Italian 
company has con-
centrated primarily on 
the domestic market. 

“Concerning our photovoltaic 
business, we are avail-able for 
foreign investors if they ma-
nage a solar park in our regi-
on,” explains the authorized 
representative. “Based on our 
philosophy of reliability and 
24/7 availability, we are certain 
to provide satisfying services in 
all of our operational divisions.” 
In the future, Eurostrade strives 
to extend its business. 

“Our goal is to realize photo-
voltaic parks with an annual 
total output of up to ten million 
kilowatts,” summarizes Mr. Di 
Puorto. “Besides, that we want 
to expand our service portfolio 
in the road maintenance sec-
tor.”

www.eurostradesrl.net
Eurostrade S.r.l.

http://www.eurostradesrl.net
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Intercargo Scandinavia 
A/S
 
Tolsagervej 6 
Hadbjerg
8370 Hadsten
Denmark 

   
Phone: +45 70 151900

cargo@intercargo-scandinavia.dk
www.intercargo-scandinavia.dk

man in 1997, the company was 
able to draw on more than ten 
years of experience from earlier 
operations. From fish and fruit, 
its focus gradually shifted to a 
broader portfolio of transported 
goods. 

Today the company offers fle-
xible services tailored to spe-
cif-ic customer needs in four 
areas: Full Load Transportation, 
Group-age Transportation, 

Sustainable transport is 
identified as a priority issue 
by the European Commission 
and increasingly influences the 
goals and values of the road 
transport industry. 

For Intercargo Scandinavia 
A/S, sustainabil-ity translates 
into the challenge of satisfy-
ing market demands at the 
lowest environmental, social 
and economic costs possible 

and continuously improving 
the efficiency of road transport. 
“Efficiency is one of our core 
values,” confirms Marcelina 
Gabrys, project manager. 

“Our main strategy is to offer 
reliable transport solutions 
that provide true value, perfor-
mance and fast reaction times 
to our partners and clients.” 
When Intercargo Scandinavia 
was founded by Thomas Ly-

Our main strategy 
is to offer reliable 

transport solutions...

Rather than increasing road transport, the answer to growing international 
transport volumes lies in improved efficiency and sustainability. One of the 
forerunners in this field is Intercargo Scandinavia A/S with its main seat in Aar-
hus, Denmark, an international transporting company with a fleet of more than 
200 trucks operating daily all across Europe. Specialized in the transportation 
of temperature-dependent goods, the company also offers solutions for dry 
goods, partial loads and full loads – always guided by the aim to be the most 
efficient business in its field. 

Improved efficiency in 
international transport

www.intercargo-scandinavia.dk
Intercargo Scandinavia A/S

mailto:cargo%40intercargo-scandinavia.dk%20?subject=ITN%20ePaper%20July%202014
http://www.intercargo-scandinavia.dk
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Intercargo Scandinavia A/S

Storage & Reloading and 
Intermodal Transport. “Cus-

tomers can rely on Intercargo 
Scandinavia to deliver just in 
time and solve all time-critical 
transport challenges by crea-
ting the most efficient transport 
solutions,” emphasizes Ms. 
Gabrys. “This kind of efficien-
cy is achieved through flexible 

services, extensive logistic 
channels and efficient commu-
nication links.” 

Now as in the past, Intercargo’s 
operations focus on perishable  
goods such as fish, fruit, dairy 
products and pharmaceuticals. 
Its 200 frigo-trailers feature the 
most advanced temperature 
controls in the transportation 
industry. Its standard trailers 
transport dry goods such as 
furniture, paper, wood and any 
other cargoes that may be re-
quired. All trucks are equipped 
with GPS and can be located 
at any point in time. 

Groupage Transportation 
allows for the combination 
of smaller consignments to 
make up a full load. Intercargo 
Scandinavia operates regularly 

scheduled runs to destinations 
in the whole of Europe at a 
competitive price. Storage & 
Reloading have proven very 
convenient for customers. 
Services include refrigerated 
storage, safe and secure faci-
lities, and efficient distribution. 
Intermodal Transport under-
lines the company’s emphasis 
on corporate and social res-
ponsibility. 

“Our concept links the benefits 
of two systems – road and rail 
– in order to create an attrac-
tive and reliable logistic soluti-
on,” points out Ms. Gabrys. “A 
substantial reduction in polluti-
on and less traffic on European 
motorways are decisive ad-
vantages that make intermodal 
transport an interesting alterna-
tive to standard transportation 
logistics.” 

Corresponding transport solu-
tions are provided from Den-
mark to Italy, Benelux to Nor-
way and vice versa. 

Thomas Lyman Founder
sole shareholder of Intercargo Scandinavia A/S

Marcelina Gabrys 
Project Manager

Our concept
links the benefits
of two systems – 

road and rail...

http://www.intercargo-scandinavia.dk
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All in all, Intercargo Scan-
dinavia is well on its way to 

becoming the market leader 
and most efficient supplier 
of temperature-dependent 
transportation solutions. The 
company’s turnover of about 
30 million EUR is split evenly 
between the Nordic states, 

Southern Europe and Western 
Europe. Looking ahead, the 
management anticipate contin-
ued growth based on long-
term business relations and a 
CSR policy that accounts for 
human needs as well as envi-
ronmental protection. “For the 
last ten years or so, we have 

enjoyed a steady 10% increase 
in business,” concludes Ms. 
Gabrys. “We intend to continue 
this kind of organic growth and 
hope to be playing a significant 
role in improving international 
transport efficiency in 30 years 
or more.”

For the last ten years or so, 
we have enjoyed a steady 10% 

increase in business

www.intercargo-scandinavia.dk
Intercargo Scandinavia A/S

http://www.intercargo-scandinavia.dk
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It was not until the latter half of the 20th century that fire protection emerged as an engineering 
profession in its own right. In the meantime, it has been accepted as the application of science 
and engineering principles to protect people, property and the environment from the harmful and 
destructive effects of fire and smoke. Efectis France has contributed its own share to this develop-
ment. The company is part of Efectis Group, which masters all fire safety competencies in France, 
the Netherlands, Spain, Turkey, the USA, the Middle East and China. 

Accumulated competence
in fire safety engineering

When Efectis was created in 
2004, it combined the know-
how and experience of the 
best professionals in Europe in 
order to optimize its services 
and take the step from national 
to European: CTICM in France 
and TNO in the Netherlands 
merged their respective fire-
related activities in one single 
operation. 
At the time, Centre Technique 
Industriel de la Construction 

Métallique – CTICM for short 
– was involved in the improve-
ment of productivity and qua-
lity in steel construction, while 
TNO operated as a Dutch nati-
onal and independent research 
center. 

Renamed Efectis France and 
Efectis Nederland, respectively, 
the companies formed a group 
that has gained a sound inter-
national standing in the mean-

Efectis France
 
Route de l’Orme des Merisiers  
Espace Technologique - Bâti-
ment Apollo 
91193 Saint Aubin
France

Phone: +33 160 138381

france@efectis.com
www.efectis.com

time and integrated operations 
in Spain and Turkey. 
The creation of the Stonevox 
brand is the most recent move 
in the group’s progressive 
development and is dedicated 
to diagnostics, analysis and 
consulting in the field of anci-
ent monuments and all kinds of 
historic buildings. 

Generally, Efectis serves a 
broad customer base ranging 

from the industrial manufac-
turers of products used in 
the construction sector such 
as doors, windows, fans and 
much more to the companies 
that either install or use the-
se products. “Our activities 
encompass the entire value-
adding chain,” says Daniel 
Joyeux, president of Efectis 
France and MOB of Efec-
tis Group. “We serve a large 
number of clients and have 

Our main strategy 
is to offer reliable 

transport solutions...

www.efectis.com
Efectis France

mailto:france%40efectis.com?subject=IHN%20ePaper%20July%202014
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many prospective custo-
mers, as our competence 

covers demanding applications 
in the construction industry, 
infrastructure development and 
even nuclear power stations.” 

A notified body for certifica-
tion, inspection and testing 
according to EU Construction 

Product Regulations, Efectis 
is now making its competence 
available to clients in the whole 
of Europe and other parts of 
the world. 

With 20% of its 14 million EUR 
turnover generated in Germa-
ny, Switzerland, Italy, the UK 
and other countries already, 

Efectis France is a truly inter-
national enterprise and con-
tributes substantially to the 
group’s total results worth 20 
million EUR per year. 

“We have already started 
operations in China and the 
USA, where our expertise is 
well appreciated,” confirms Mr. 

Joyeux. “We see considerable 
potential in these and other 
evolving markets and are well 
prepared to make the most of 
market opportunities that pro-
mote our growth on a global 
scale.” 

We have already 
started operations
in China and the 
USA, where our
expertise is well

appreciated

Daniel Joyeux
President of Efectis France and MOB of Efectis Group

www.efectis.com
Efectis France

Analysis of fire development in an auditorium

http://www.efectis.com
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