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Advertisement www.webtogo.de
WebToGo GmbH

It all started when WebToGo 
launched its first trendsetting 
products connecting organi-
zers to the Internet via mobile 
phones. 

Since then, the Munich-based 
enterprise has contributed to 
the advance of Internet mobi-
lity with highly efficient, low-
cost solutions, enabling the 
owners of mobile devices to 
access their email and surf the 
web using open standards and 
robust interfaces. Seamless 
connectivity means more than 

email and PIM, however, so 
WebToGo proceeded to crea-
te productivity-focused tools 
that work with any bandwidth. 
Today it offers the entire spec-
trum of tools and applications 
required for truly mobile solu-
tions. 

“Our flagship product is the 
OneClick Internet Connection 
Manager for devices across all 
mobile operating systems that 
was launched in 2007 and has 
been continuously developed 
and optimized since, making 

us one of the world’s three 
leading software specialists in 
our field,” points out Managing 
Shareholder Dr. Peter Micha-
el Duesing, who founded the 
company together with two 
partners. 

“Today, we offer mobile Inter-
net solutions for all branches of 
industry, as we have both the 
necessary know-how and the 
tools to rapidly fulfill require-
ments on all mobile operating 
systems.”  True to its aim of 
developing cutting-edge 

The mobile communications industry is faced with tremendous competition and considerable cost 

pressure. Since its foundation in 2001, WebToGo GmbH from Munich, Germany, has created cut-

ting-edge software solutions, enabling users to gain value from the Internet, no matter where they 

are and what bandwidth and devices they are using.

The full bandwidth of 
Internet mobility WebToGo GmbH

Rosenheimer Strasse 139
81671 Munich
Germany

Phone: +49 89 74654740
Fax: +49 89 74654749
info@webtogo.de

Today, we
offer mobile

Internet solutions 
for all branches 

of industry
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WebToGo’s diagnostic system 
for smartphones and laptops 
support operators in their aim 
to offer user-friendly and com-
peti-tive products. 

Update management, con-
nection logging and analysis, 
information push and a self-
service customized version 
builder are other applications 
that underline the leadership 
position of a software company 
that is determined to contribute 
significantly to the rapid deve-
lopment of mobile communica-
tions in future, too. 

Well set-up in business with 
65 employees, steadily rising 
turnover volumes and internati-
onal sales accounting for up to 
80%, WebToGo has everything 
it takes to achieve strong and 
sustained growth in an extre-
mely fast-moving branch of 
business. 

software solutions providing 
Internet mobility across all 

bandwidths and for all devices, 
WebToGo  
provides customized con-
nectivity solutions to mobile 
network operators, ISPs and 
hardware manufacturers with 
off-the-box support for an 
unparalleled number of de-
vices. Moreover, its toolbox of 
client and server functionality 
covers Wi-Fi support, fixed line 
connectivity, seamless bearer 
handover, SMS, MMS and GPS 
integration. 

Mobile network operators 
particularly appreciate the 
company’s smart traffic ma-
nagement software for the 
automatic utilization of Wi-Fi 
instead of GSM whenever 
the opportunity arises so that 
mo-bile networks are relieved 
and costs reduced. Likewise, 
various CRM solutions and 

Our flagship product is the OneClick
Internet Connection Manager for devices
across all mobile operating systems that

was launched in 2007

www.webtogo.de
WebToGo GmbH
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Business & Decision Geneva

“The Business & Decisi-
on Group has headquarters 
in Paris and branches in 16 
countries worldwide,” says Gil 
Develey, managing director of 
Business & Decision Switzer-
land. “Geneva is one of our 
four Swiss agencies, while the 
others are based in Lausanne, 
Berne and Zurich. 

All in all we have a staff of 70 in 
Switzerland, 35 of whom are in 
Geneva, and we contributed to 
the group’s turnover of 219.9 
million EUR in 2012.”

At the end of 2012, the group’s 
CEO Patrick Bensabat decided 
to refocus the Swiss activities 
on the heart of the business of 
B&D. This led to the resizing 
and the restructuring of the 
office in Geneva. “The first five 
to six months of 2013 were 
needed to stabilize our new 
approach, and I was appointed 
to boost the performance and 
the development of our agen-
cies.”

In their four core competencies, 
the Swiss experts cover CRM, 
BI, EPM and eBiz. In Geneva 
the company is paying spe-
cial attention to tools/solution 
such as SalesForce, Neolane, 
ORACLE and MS Dynymics. 
“These tools are new techno-
logies for consolidating data,” 
the managing director explains. 
“They simplify the extraction of 
information from different da-
tabases, making own research 
and own requests possible.” 
These tools ease the way of 
reporting activities, especially 
for marketing and operations 
managers.

“We have a lot of experience 
in implementing the tools and 
enabling users and end-users 
to use them successfully 
through all areas of business,” 
Mr. Develey underlines. “We 
put a special emphasis on in-
dustry. That is why we want to 
make these domains the dia-
monds of our Swiss business; 
the main part of our energy 

A new strategic approach was the answer of the Business & Decision Group to the financial crisis. 

In 2012 the globally active consulting and systems integration group embarked on re-concentra-

ting on the original heart of the business, the core competence in business intelligence, customer 

rela-tionship management, and e-business, a successful move and the starting point for a new 

dynamic development of the group and its Swiss branch Business & Decision Geneva. The Swiss 

branch is looking forward to aggressive development and doubling is staff next year.

Driving customers’ 
               performance

Business & Decisi-
on Geneva

New Tech Center 
Rue de Lyon 109 / 111
1211 Geneva
Switzerland

Phone: +41 22 3383100
Fax: +41 22 3383101
info@businessdecision.ch

Geneva is one of our
four Swiss agencies, while 

the others are based in
Lausanne, Berne and

Zurich
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B&D’s daily rates are not of the 
same magnitude as the off-
shore companies’, so it is hard 
to com-pare them to low-price 
offers, but the company does 
not win customers by price. 
It is its expertise that is its 
strength. 

“Whatever customers are 
looking for, we know we can 
help,” Mr. Develey emphasizes. 
“We have the expertise. Our 
tools contribute greatly to dri-
ving customers’ performance 
by making data extraction sim-
ple and efficient and by strong 
visual reporting. Moreover, we 
are independent. We are ag-
nostic, not bound to a special 
vendor or system. As a result 
we can recommend what we 
think is best for the client.”

small, it does not make any dif-
ference; when needed, we get 
full support from the group,” 
Mr. Develey adds. “But the 
points of contact are always 
located here in Geneva so that 
we master the relationship with 
our clients.”

is centered around them here.” 
Most of the firm’s consultants 
are already certified or about to 
finalize their courses for their 
certification.
 
The Swiss branch serves large 
clients and SMEs. “Large or 

www.businessdecision.ch
Business & Decision Geneva

Gil Develey Managing Director of Business & Decision Geneva All-round support for customers for driving performance

Liquorice from organic 
ingredients is our contri-

bution to sustainable 
development
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“To fulfill short- or long-term 
contracts, our employees are 
on-site with the customers,” 
Director Vincent Faysse sums 
up. “We realize projects inde-
pendently to deliver solutions 
which meet customer requi-
rements. From time to time, 
we also look for employees on 
behalf of our customers.”

The company, which was 
founded in 1998, is located in 
Geneva, where it has its head-

quarters, and has established 
a presence in Lausanne. 50 
employees from a variety of 
different nationalities work for 
Team Partners. 

“For us, the expertise of our 
employees is the company’s 
most important strength,” un-
derlines Mr. Faysse. “We have 
built strong relationships with 
our employees. We visit them 
regularly during the projects, 
and we are proud of a strong 
sense of belonging and a high 
degree of identification with 
our philosophy.”

Team Partners serves clients in 
many different industries, but 
in Geneva the financial sector 

is particularly important. It is 
very close to its customers and 
achieves strong appreciation 
for its extraordinary commit-
ment to quality and its high 
level of IT-competence. “Based 
on our Business Intelligence 
expertise, we developed Pent-
Immo, our own product for 
the real estate market, which 
serves as a helpful decision-
making tool,” says Mr. Faysse. 

“We are going to continue this 
strategy by developing other 
new Business Intelligence 
products. Furthermore, we will 
look to expand our custom-er 
base outside French-speaking 
Switzerland.”

www.team-partners.ch
Team Partners Suisse SA

Business Intelligence – a term meaning IT-based access to 

information as well as its analysis and processing. Business 

Intelligence is one of the main activities of Team Partners Suisse 

SA. The Swiss company has developed a reputation as a highly 

capable IT service provider focusing on services around Busi-

ness Intelligence solutions. In particular, its clients in the financi-

al industry rely on the firm’s experience in this domain.

It’s all about 
information Team Partners 

Suisse SA

Route de Jussy 29
1226 Thônex
Switzerland

Phone: +41 22 7102740
Fax: +41 22 7880312
contact@team-partners.ch

For us, the expertise of our 
employees is the company’s 

most important strength

Vincent Faysse Director
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Cytonet GmbH & Co. KG

ITN: 
“Many people have heard 
about cell therapy. However, 
disorders like UCD are less 
well known. Your company 
has been committed to a new 
therapy which has been de-
veloped to help children born 
with an enzyme deficiency who 
are suffering from a hereditary 
UCD. Where do you stand at 
the moment?”

Dr. Dr. Wolfgang Rüdinger: 
“There are a small number of 
children who poison themsel-
ves through this defect as toxic 
ammonia cannot be converted 
into nontoxic urea, which is 
then normally excreted with the 
urine. Instead, ammonia accu-
mulates in the body, which will 
harm their brain over time with 
disastrous or even fatal effects. 
Applying liver cell therapy could 

reduce or even avoid the ef-
fects of the disease. The pre-
liminary results of our clinical 
study are promising.”

Michael J. Deissner:
“With the clinical trials, which 
are in an advanced stage, we 
want to demonstrate the safe-
ty and efficacy of the liver cell 
therapy in children with UCDs. 
In Germany, under the leader-

ship of the children’s hospital 
at Heidelberg University, the 
trial program has been running 
since 2008. In the USA the 
trial commenced in 2010, and 
in Canada it has been running 
since 2011.”

ITN: 
“What is the procedure of the 
therapy?”

When the emphasis is on the development of therapies to fight rare disea-

ses, perseverance and a genuine belief in success are important factors for 

reaching ambitious objectives. Cytonet GmbH & Co. KG from Weinheim has 

been active in the biotechnology market since 2000. The company has spe-

cialized in the development of liver cell therapies aimed to help small children 

who suffer from a rare urea cycle defect (UCD). Now, research and trial pro-

grams have reached their final stage, as Managing Directors Michael J. Deis-

sner and Dr. Dr. Wolfgang Rüdinger confirm.

Shaping the future 
of medicine Cytonet GmbH & 

Co. KG

Albert-Ludwig-Grimm-Strasse 20
69469 Weinheim
Germany

Phone: +49 6201 2598-0
Fax: +49 6201 2598-28
holding@cytonet.de

Dr. Dr. Wolfgang Rüdinger Managing Director

INTERVIEW WITH DR. DR. WOLFGANG RÜDINGER & Michael J. Deissner

...we want to 
demonstrate 

the safety and 
efficacy of the 
liver cell thera-
py in children 

with UCDs.
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ITN: 
“Are there any results for other 
indications as well?” 

Dr. Dr. Wolfgang Rüdinger: 
“Yes, indeed. In 2004, physi-
cians succeeded in saving the 
life of a patient with life-threa-
tening acute liver failure using 
our liver cell therapy.”

ITN: 
“What are the next steps?”

Michael J. Deissner: 
“For the authorities, our liver 
cell product is a medicine for 
rare diseases, a so-called or-
phan drug, and it will be sub-
mitted for approval in Europe 
this year. We are quite optimi-
stic. And there are many other 
liver diseases which may be 
treated by liv-er cell therapy.”

ITN: 
“Thank you for the interview, 
and we wish you success with 
your work.”

their transport to the clinic, vi-
able liver cells are thawed and 
injected into the patient’s liver.”

Michael J. Deissner: 
“The healthy cells divide, and 
the liver may be regenerated 
by healthy cells. Our trials have 
demonstrated so far that the 
patients do better after liver 
cell therapy.”

Dr. Dr. Wolfgang Rüdinger: 
“Some donated livers cannot 

be used for transplantation. 
We cooperate with organ 
donation centers in the USA. 
Within 20 hours, we receive the 
livers, directly isolate the cells 
and freeze them at -162°C, 
which makes them storable for 
a very long time. The complete 
process meets the highest 
safety standards. Following 

Michael J. Deissner Managing Director

The healthy cells divide, 
and the liver may be

regenerated by
healthy cells.

www.cytonet.de
Cytonet GmbH & Co. KG
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Savills Sweden AB

The company was founded 
in 2005 and has ever since 
acted as a subsidiary of the 
UK-based Savills group with 
more than 500 offices world- 
wide. 

“The history of our parent 
enterprise dates back to 1855,” 
explains Ulf Nilsson, managing 
director of Savills Sweden and 
with the company for eight 
years. “Until World War II, its 
original focus was set on large 

properties for commercial 
purposes in the United King-
dom.” After the foundation of 
the Swedish subsidiary, major 
shares of an already existing 
firm, Tufvesson & Partners, 
were acquired, and henceforth 
the company concentrated 
on evaluation and investment 
services.

At the present time, Savills 
Sweden employs a team of 
90 people at its headquarters 

in Stockholm and was able to 
generate an annual turnover of 
16 million EUR last year. 
“We have a strong relationship 
with Savills in the United King-
dom,” states the managing 
director. “It is our aim to offer 
the highest standards to our 
customers in terms of the best 
real estate services and oppor-
tunities in Sweden. 

For example, we provide 
accurate, cost-effective 

When striving to be amongst the leaders on the real estate mar-

ket, companies have to offer more than just properties for rent 

and sale – especially whendealing with highly demanding and 

professional customers. Savills Sweden AB from Stockholm acts 

as a major player in the Swedish real estate market and provi-

des its clients with services regarding valuation, transactions, 

property management and maintenance, as well as investments, 

analysis and leasing.

Always a step 
ahead

Savills Sweden AB

Sergels Torg 12
11157 Stockholm
Sweden

Phone: +46 8 5458 5890
info@savills.se
www.savills.se

It is our aim
to offer the 

highest stan-
dards to our 
customers
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supervise properties and gu-
arantee smooth and efficient 
operations.”

Concerning its clients, Sa-
vills Sweden exclusively ser-
ves property owners such as 
property companies, private 
equities and property equity 
funds. “These target groups 
are mainly addressed through 
personal relationships, ad-
vertisements in well-known 
local property mag-azines or 
through our website,” explains 
the managing director. “While 
the Savills group makes 48% 
of its turnover in the United 
Kingdom, we operate 100% in 
the domestic market.” In the 
future, the company aims to 
become the leading property 
advisor in Sweden. 

“We have strong relationships 
with many long-term clients 
and an entrepreneurial view on 
consultancy,” Mr. Nilsson sums 
up. “We are always looking for 
new markets and opportunities 
in order to consolidate, impro-
ve and enhance our Swedish 
business.”

the first analysis to rent ne-
gotiations, contract sign-ing, 
inspections and status assess-
ments,” says Mr. Nilsson. 

“With regard to our property 
services, we take a proactive 
property management ap-
proach and try to stay one or 
two steps ahead by providing 
caretakers who constantly 

and confidential evaluati-
on for all types of property, 

including residential and com-
mercial real estate.” 

Strategic positioning and 
an identification of the most 
sufficient solutions on any 
given market are also part of 
the enterprise’s services. “We 
assist clients in hiring, from 

We have strong relationships 
with many long-term clients 
and an entrepreneurial view

on consultancy

www.savills.se
Savills Sweden AB

Ulf Nilsson Managing Director
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ITA. C.A. s.a.s.

www.itacacciai.it

“We take over a large part 
of the first steps in the pro-
duction process of our cus-
tomers,” explains Manag-ing 
Partner Marco Casedonte, who 
founded ITA.C.A. in 1996. 

The company invested hea-
vily in new technologies in 
the course of the years to be 
able to meet the demands of 
the industry. “These invest-
ments have been paying off 
until today because are able to 
convince more and more cus-
tomers with our premium raw 

products,” says Mr. Casedon-
te. “Today, we are the partner 
of internationally active firms 
which provide their products 
around the world.”

ITA.C.A. cuts round steel bars 
in diameters up to 600 mm and 
plates in thicknesses between 
20 and 300 mm in all quality 
grades. The products are trea-
ted with state-of-the-art ma-
chines and technologies such 
as band saws, buzz saws and 
numer-ically controlled plasma 
cutters according to the re-

quirements of the customers. 
On a production site of 9,000 
m2, the company employs 20 
people and generates annual 
revenues of about six million 
EUR. In the future, ITA.C.A. will 
further expand its business. 

“We are very optimistic that 
Italy will become a successful 
industrial nation again,” sta-
tes the managing partner. “We 
want to contribute to this de-
velopment with our technology, 
knowledge and reliability as an 
external supplier.”

Many companies in the machine engineering and automotive 
industries rely on external suppliers in their production proces-
ses. Receiving high-quality components from subcontractors 
is a good way to save time and costs. ITA.C.A. s.a.s. based in 
Marene in the province of Cuneo is a preferred  
partner in Italy when it comes to cutting round steel bars and 
plates. The company convinces customers with its quality, re-
liability and professionalism, being able to fulfill the customer’s 
requirements thanks to modern technologies and qualified em-
ployees.

A reliable ex-
ternal supplier

ITA.C.A. s.a.s.

Via Luigi Einaudi 5/7
12030 Marene (CN)
Italy
Phone: +39 0172 743-957
Fax: +39 0172 743-707
itaca@itacacciai.it

We are very
optimistic

that Italy will 
become a
successful
industrial

nation again
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“Of course, our indus-try is 
subject to general economic 
development like any other 
industry,” he says. “Yet here in 
Germany, we managed to con-
tinue our growth course thanks 
to new products and technolo-
gies.”

One recent highlight is the new 
Astron GPS Solar wristwatch. 
“We are able to develop and 
produce all types of watch 
technologies, from quartz to 
mechanical systems to spring 
drives and clocks that process 

time signals from internatio-
nal GPS networks,” says Mr. 
Deckert. 

Seiko Astron GPS Solar offers 
trav-elers a comfortable time-
zone adjustment. It is the first 
watch worldwide to consider 
all 39 time zones. The indicator 
of the second time zone, a per-
petual calendar and the adjust-
ment to daylight savings time 
complete the features of the 
watch. “It took our engineers 
almost ten years to develop the 
Astron GPS Solar,” says Mr. 

Only few companies manage to make themselves known as a 

synonym of the product they make. Exactly this is the case with 

the Japanese watchmaking enterprise Seiko. Founded back in 

the 19th century, the company is still one of the globally leading 

watch brands in the medium price segment. Frank Deckert, 

managing director of Seiko Deutschland in Willich, has every 

reason to look to the future with confidence.

Innovation driver

We are able to develop and 
produce all types of watch 

technologies...

Seiko Deutschland 
Branch of Seiko 
UK Ltd.

Siemensring 44m
47877 Willich
Germany

Phone: +49 2154 943701
Fax: +49 2154 943849
marketing@seiko.de
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the Eas-tern European market 
is develop-ing well, as well as 
Finland. In the coming years, 
we are going to enhance the 

for Astron GPS Solar.” No won-
der Seiko was awarded watch 
brand of the year four times in 
a row by Markt Intern for the 
medium price sector.

In addition to the Astron Line, 
the product spectrum of Seiko 
boasts the collections SPOR-
TURA, VELATURA, COUTURA 
and PREMIER. The premium 
product of the company is the 
Grand Seiko model. Its in-
house brands Pulsar and Lorus 
secure access to the lower 
price sector. 

With 40 people on the payroll, 
Seiko Deutschland sold around 
200,000 watches last year. The 
company regularly showca-
ses its latest developments at 
international trade fairs such 
as the Inhorgenta in Munich or 
the Basel World – the world’s 
leading fair of the watchmak- 
ing industry. 

“Trade fairs are ideal platforms 
for our label to reach an inter-
national professional audience 
and to expand our network,” 
says Mr. Deckert. “At present, 

Seiko was founded by Kintaro 
Hattori in 1881. This year the 
first Seiko wristwatch celeb-
rates its 100th anniversary. In 
1964, Seiko became the first 
official timekeeper of the Olym-
pic Games in Tokyo and intro-
duced a transportable quartz 
chronometer. The new device 
made timekeeping much more 
precise and laid the ground-

work for modern 
timekeeping at 
sporting events. 

Seiko was also 
the first company 
to offer a quartz 
wristwatch in 
1969 and is ack-
nowledged as a 
pioneer in spring 
drive technology. 
“Innovative 
strength and 
technological 
leadership are our 
greatest assets,” 
Mr. Deckert exp-

lains the sustainable success 
of the company. “We hold 
several technological pat-ents. 
We already have 100 patents 

Deckert. “Reducing energy 
consumption especially was 

a challenge.” In addition, a 
completely new type of an-
tenna makes the Astron GPS 
Solar the first radio-controlled 
watch to function worldwide. 

brand awareness of Seiko and 
emphasize the USPs of our la-
bel to distinguish it from other 
watch brands.”

Innovative 
strength and 
technological 
leadership are 
our greatest

assets

www.seiko.de
Seiko Deutschland

Mr. Deckert
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Babette Keller decided to 
turn her passion into a business 
and started producing cloths 
for the watchmak-ing industry 
in 1991. The use of a special 
microfiber fabric eliminated 
the problems associated with 

polish-ing cloths until then 
and soon convinced a gro-
wing number of clients. Having 
gained exclusive rights for the 
material worldwide, Ms. Keller 
proceeded to expand produc-
tion in cooperation with social 
organizations. To this day, the 
company is characterized abo-
ve all by its high ethical values 
and its respect for its custo-
mers and nearly 35 employees. 

In all, Keller Trading produces 
one million cloths and up to 
400,000 gloves per year for the 

watch and jewellery industry 
and all kinds of luxury goods. 
Its products are gentle on all 
surfaces, loosen dirt and ab-
sorb dust. Moist, they excel 
in their cleaning performance 
and streak-free absorption. The 
range is completed by product 
packaging that is very light and 
can be made to measure and 
printed according to customers’ 
wishes. 

Just recently, Keller Trading 
has introduced a range of new 
cleaning agents for gold, pearls 

www.kellertrading.hk
Keller Trading Switzerland Ltd.

What Haute Couture is in fashion, Keller Trading SA is in the 

watch and jewellery industry. Far superior to conventional po-

lishing cloths, the carefully hemmed microfiber cloths, gloves 

and covers made at the company’s workshops in Biel/Bienne, 

Switzerland, are delivered to more than 2,500 prestigious clients 

worldwide.

The touch of 
refinement

Keller Trading 
Switzerland Ltd.

Level 19, Two International 
Finance Center
8 Finance Street Central 
Hong Kong / China

Phone: +852 22 518445
Fax: +852 22 518447
direction@kellertrading.hk

We serve the 
world’s luxury 
industry and 

adapt to custo-
mers’ individual 

requirements

and silver that combine excel-
lent performance with ecologi-
cal compatibility. 

“We serve the world’s luxury 
industry and adapt to custo-
mers’ individual requirements, 
drawing on our profound mar-
ket knowledge,” confirms Ms. 
Keller, the company’s owner to 
this day. “In future, we plan to 
expand our fabrication deve-
lopment, especially in Hong 
Kong.” 
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Transalkim Internationale Speditions GmbH

Today, Transalkim perfectly 
masters the smooth flow of 
goods in the whole of Europe 
and provides customized logis-
tics concepts through-out.

 “We started in Stuttgart in 
1980 in cooperation with a 
partner in Istanbul and develo-
ped our land transport concept 
to Turkey. Later on, new subsi-

diaries in Hungary, the Nether-
lands and Romania start-ed to 
operate,” points out Manag-
ing Director Rainer Sandow. 
Three years ago, Transalkim 
opened a new logistics 
center in Bucharest, which 
boasts 10,000 m2 of high-rack 
warehouse facilities. Here, up 
to 38,000 small articles are 
stored, managed and commis-

sioned for leading companies. 
“We followed large customers 
to Hungary and Romania, and 
set up terminals to meet their 
requirements. We now dispose 
of a storage and handling area 
of 40,000 m2,” stresses Mr. 
Sandow. 

“We do not use any of our 
own equipment for surface 

transports within Europe, but 
instead work with reliable 
freight forwarders on a con-
tractual basis. The vehicles are 
arranged by Transalkim.” 

While formerly the key focus 
was on transport to and from 
Turkey, the range of activities 
has broadened in recent years. 
“Today, we concentrate on 

Turkey, Eastern Europe, the 
Netherlands and the Iberian 
Peninsula. 

We are the right partner for 
land transport, procurement 
logistics, storage and distribu-
tion, supply chain management 
as well as corresponding IT 
solutions. When it comes to 
European land transport, 

The road to success seems simple: For 33 years now, Trans-

alkim Internationale Speditions GmbH has followed its custo-

mers to German and international destinations. As a specialist 

for transport and logistics solutions, the middle-sized company, 

headquartered in Schwieberdingen in the south of Germany, 

operates at locations in Germany and abroad in order to res-

pond fast, flexibly and reliably to the requirements of its custo-

mers from trade, textiles and electronics.

On the roads
        of Europe Transalkim Inter-

nationale  
Speditions GmbH

Dieselstrasse 16
71701 Schwieberdingen
Germany

Phone: +49 7150 3000-0 
Fax: +49 7150 3000-499
office-tas@transalkim.de

We followed large custo-
mers to Hungary and
Romania, and set up

terminals to meet their
requirements
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either in small packs, in large 
quantities or in box lorries as 
hanging goods,” states Mr. 
Sandow. 

Transalkim offers regular daily 
services between its depots, 
falling back on a fleet of vehic-
les from partner companies. 
“The DIY segment has emer-
ged as another business area. 
We supply large DIY stores in 
Bulgaria, Hungary and Roma-
nia,” says Mr. Sandow. 

In the coming years, Trans-
alkim is going to continue its 
policy of following its custo-
mers to new locations. In some 
business segments, like land 
transports to Turkey, the com-
pany still experiences excellent 
growth rates. And it is deter-
mined to continue its success 
story.

we operate daily shipping 
lines between Germany and 

Southeastern Europe,” points 
out Mr. Sandow. Today, the 
Western European market is 
widely saturat-ed, but Trans-
alkim still sees growth potential 
in the east. Here, one special 
focus is on textile logistics. 

For example, the company 
transports raw materials to 
production sites in Turkey and 
takes on the transport of tex-
tiles to Western Europe. “For 
the textile industry, we deliver 
strong supply chain manage-
ment solutions. This means 
that we supply raw materials to 
production sites and distribute 
finished goods via various dis-
tribution centers in Europe. 

These goods are commis- 
sioned, repackaged and la-
belled, and sent to the retailer, 

www.transalkim.de
Transalkim Internationale Speditions GmbH

For the 
textile industry, 

we deliver strong 
supply chain 
management 

solutions
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